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Look at these sturdy Hackney Cylinders. 
Adequate in strength? Certainly—but light in 
weight, too! Every time they’re shipped, they 
save money in shipping charges. Furthermore, 
the light weight of Hackney Cylinders means 
less wear and tear on trucks—easier and faster 
handling—more cylinders per truck load. 
Maintenance costs, too, are lower with Hackney 
Cylinders. The “scalloped” foot ring saves money 
not only because it’s stronger but because it as- 
sures faster, easier cleaning and permits thorough 
inspection. Because of a special finishing pro- 
cedure, the Hackney Cylinder not only is better 
looking—but saves re-painting. 


Attractive appearanc¢ 
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stamping 
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treatment 

Minimum seam area | 
Complete finishing | 
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X-ray controlled, be 












Such savings, though small in a single instance, 
become substantial when you consider the many, 
many times a cylinder is shipped and the long 
time it is in use. For full details on Hackney L-P 
Gas Cylinders, write us. 
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ANCHOR 
|| PRODUCES and MARKETS 


BUTANE e PROPANE 


Cle ANCHOR FIRST 


In continuing its expansion program, Anchor has opened 
district offices in Casper, Wyo., and Los Angeles, to serve 
its growing list of customers in the Rocky Mountain and 
Pacific Coastal areas. Facilities have been installed to more 
efficiently distribute butane and propane in these districts. 
Thus Anchor continues to offer even better service to its cus- 
Bg When you need butane or propane, CALL ANCHOR 
IRST. 


Los Angeles Office 
505 Chester Williams Bldg. 
MUtual 8074 215 West 5th St. 
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LETTERS 








OUR READERS are invited to submit to 
our technical editor any installation, serv- 
ice, or operational problems which they 
cannot solve for themselves. There is no 
charge for this service. More than 600 let- 
ters asking for different kinds of informa- 
tion were received last year.—Editor. 











Gentlemen: 


I enclose herewith a draft for $250 
to cover our order for 250 copies of 
your safety issue scheduled to be pub- 
lished in June. 

We have just become a member of 
the newly organized Philippine Safe- 
ty Council. Our company will put on 
a 3-months’ safety program cam- 
paign to make our men conscious 
about safety in the liquefied petro- 
leum gas business and we want the 
help which we know will be forth- 
coming in your safety issue. 


Andres Borromeo, Manager, 
Inter-Island Gas Service, Inc., 
Quezon City, Philippines 
Thanks for getting your order in early be- 
cause it will not be possible to accept orders 
for extra copies of the safety issue unless 
received prior to May 1.—Ed. 


e 
Gentlemen: 

Please advise if you have any in- 
formation regarding a portable de- 
vice designed for injection of alcohol 
into liquefied petroleum gas storage 
systems after they have once been 
filled with gas. 

We are, of course, familiar with 
the process of forcing alcohol into 
these tanks with the aid of a truck 
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pump and truck gas pressure. We are 
wondering, however, if there isn’t 
some equipment which we could use 
without having to use a gas delivery 
truck. 

J.H.L. 
Kentucky 

We do not know of a product on the market 
to inject alcohol into your customers tanks 
under pressure, 

It could be done by building a small contain- 
er fitted with a valve on the bottom with a 
connection to fit a tank connection and an- 
other valve on top. A small nitrogen cylinder 
could be used with a pressure regulator set 
higher than tank pressure to force the alcohol 
into the tank. These nitrogen cylinders are 
available commercially.—Ed. 


2 
Gentlemen: 

After filling out your question- 
naire, it also seemed to be an appro- 
priate time to add a few lines regard- 
ing “Gas vs. Other Appliances.” 

The writer has been working in the 
bottled gas business since 1934, and 
a little over a year ago we started 
our own bottled gas business. We 
own our equipment and lease to the 
consumer. 

In the past years we have read and 
heard a lot about gas versus electric. 
It has always been a mystery why 
some bottled gas companies and gas 
appliance manufacturers will put 
their franchises in the hands of the 
electric appliance stores. The holders 
of electrical franchises have always, 
in the past, used gas appliances as 
footballs. They will continue to do so 
in the future if they want to hold 
their franchises. 

We, like everyone else, had an up- 
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hill struggle getting appliances. For- 
tunately we have overcome that hur- 
dle. During that time we saw one 
range company put their bottled gas 
range in a furniture store, which 
does not handle bottled gas but does 
have one of the leading electrical 
franchises of a different make. 

On another occasion, a popular gas 
range in this area was handled by 
an old concern who ceased operations. 
When we asked about the franchise 
we were informed we would have to 
have so much floor area, as well as 
window space. The franchise was 
given to an electrical store. After 
waiting to see the range on display 
in the window—all wrapped up in 
ribbons—we had to go in the store 
and walk back of the electric equip- 
ment, including the radios, to find it. 
Sending a shopper into this store, the 
operator says, “Yes, that is a nice 
range, but this is what you should 
buy,” and promptly led him to an 
electric range. No doubt, in the next 
issue of one of the trade magazines 
we will read an article by one of this 
range company’s officials on “How to 
Combat Electric Competition.” 

Yes—it’s very, very puzzling. 

Yours for more gas outlets. 

J.H. 
Ohio 

I am glad, indeed, to have your frank ex- 
pressions upon this subject of competitive 
equipment.—-Ed. 

@ 
Gentlemen: 


We are retailers of propane gas 
and gas appliances. Some gas sup- 
pliers have told us that it is possible 
to put 100% pure propane gas in 
butane tanks and containers during 
the winter months, while others have 
advised against it. 

There are several butane users in 
our territory who are dissatisfied 
with their butane service and have 
asked us if we could supply them, 
using their butane system, without 
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their having to purchase propane 
tanks. We have never put propane in 
a butane system, but would like to 
have your advice on this matter at 
your earliest convenience. 

T.S.G. 
Kentucky 

The practice of putting propane into butane 
tanks is against the law in many states having 
regulations on the handling of liquefied petro- 
leum gases and is in direct contradiction to 
the Underwriters’ regulation. 

We refer you to Sections Bl2e, 2.3, 3.9 and 
4.8 in the National Board of Fire Under- 
writers’ Pamphlet No. 58, which definitely state 
the vapor pressure of gases allowed to be put 
in various types of containers. 

If you do not have a copy of this pamphlet, 
it can be obtained free of charge from the 
National Board of Fire Underwriters, 85 John 
Street, New York City 7.—Ed. 

ry 
Gentlemen: 

We would like to get some first 
hand information in regards to vent- 
ing. Venting seems to us a major 
problem and it seems that every 
salesman that calls on us has a little 
different idea as to correct venting. 

Isn’t it true that the only reason 
for venting is to free the room from 
water vapors that are caused from 
the burning of propane? In other 
words, the products of combustion 
are only H.O. 

We have been told that venting 
into a chimney flue that had been 
used for venting of wood, coal or oil 
before would give us a considerable 
amount of trouble by loosening up 
the carbon and soot that had been 
left in the chimney. The loosening up 
of this carbon and soot, they tell us, 
will plug up the vent where it enters 
the chimney. Is this true? 

We were of the opinion that when 
venting for a hot water heater and 
also space heaters, that we could go 
through the outside wall, then with a 
90° elbow go up the outside wall for 
three or four feet, staying at least a 
foot away from the building; then 
use a vent flue cap, and this would 
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give up a good vent for LP-Gas. Now 
we were told that venting in this 
manner would invite trouble. One 
party told us to go at least the height 
of the roof and would be better if 
we would go a foot higher. 

We have been using some standard 
black stove pipe on some of our vent- 
ing jobs before we heard of alumi- 
num and galvanized venting material. 
Do you think we will have trouble 
with the black stove pipe installa- 
tions? 

V.J.B. 
Washington 

The products of combustion are H,O, CO, 
and nitrogen. 

Proper gas venting is important for success- 
ful appliance operation on appliances designed 
to be vented. Water heater venting is essential 
and many space heaters also require vents. 
Stoves and refrigerators do not require outside 
vents. 

Old coal and wood flues are usually too large 
for successful gas venting. Also, the materials 
in the flues are such that condensation occurs 
causing drips into the appliance. 

Good venting calls for a vent material that 
will allow the vent pipe to stay warm. 

Vents should be brought to a point above 
the height of the roof to prevent back down 
drafts and poor venting. Also, vents should 
have a large down draft diverter near the 
appliance to prevent pilot lights being blown 
out during gusty weather. 

There have been many articles written on 
venting in BUTANE-PROPANE News. We refer 
you to page 200 of the “Handbook BUTANE- 
PROPANE Gases”’ where the fundamentals of 
good venting are outlined. Ed. 

* 
Gentlemen: 

We would like any information you 
might have on what variations occur, 
if any, in the number of cubic feet of 
gas obtained from one gallon of liq- 
uid petroleum if it is put through the 
vaporizer. 

V.S.P. 
Minnesota 

A gallon of LP-Gas will make a definite 
number of standard cubic feet of gas regard- 
less if it is vaporized by a heat exchanger 
or if the vapor is drawn from a tank. 

A standard cubie foot is the amount of gas 
contained in a container of one cubic foot 
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capacity when the temperature of the gas is 
60° F. and the pressure is one atmosphere 
measured at sea level, which is zero pounds 
per square inch gauge or 14.7 pounds per 
square inch absolute pressure.—Ed. 


a 
Gentlemen: 


We have approximately 200 indus- 
trial engines operating on LP-Gas in 
our territory which we maintain and 
service. Quite often we have a com- 
plaint that the engine is using too 
much gas. In some cases we have 
found that the dealer was filling the 
supply tanks with the vapor line wide 
open, thereby permitting the vapor to 
escape into the air. In other cases, we 
have found the operator using gas 
out of the tank for other applica- 
tions. 

In order to make a test of the 
amount of gas consumed by the en- 
gine, we have used a bottle with a 
predetermined amount of gas, con- 
nected it directly to the engine and 
allowed it to run until the bottle was 
empty. We are able to get a fairly 
accurate estimate of the consumption. 

We have written to a number of 
the meter companies for information 
on our problem, thinking that they 
had a meter that measured in gallons 
and which could be used by our me- 
chanics actually to determine the 
amount of gas consumed. 

We are in the market for such a 
meter or other device that can be di- 
rectly attached to the engine and 
which will measure in gallons. 

P.E.J. 
Arkansas 

To the best of our knowledge, there is no 
practical meter to measure the liquid butane 
to an engine. Metering liquid butane requires 
considerable care, and the small quantity in- 
volved makes the metering very difficult. 

Your method of spot check by weighing is 
the most accurate method of determining en- 
gine fuel consumption. 

Fuel consumption will vary with load con- 
ditions on the engine, but a good average 
should be less than '!; pound per brake horse- 
power.—-Ed. 
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COMMENT 





) ESTLE by little, safety is gaining 
ground in all industries. The de- 
sire to operate safely is particularly 
noticeable in the LP-Gas industry, 
but many dealers are at a disadvan- 
tage at not having organized safety 
information at hand to guide them. 

There will be help for these when 
the June Safe Practices issue of 
BUTANE-PROPANE News appears. 
Based upon NBFU Pamphlet No. 58, 
following generally approved prac- 
tices of industry leaders, and exhaus- 
tively illustrated with photographs 
and drawings, this issue will give 
concrete suggestions to every dealer 
and distributor who really wants to 
make his operations safer. 


Among the important influences for 
safer operation and first rate instal- 
lations are the numerous _ short 
courses and service schools springing 
up in many localities—Kansas, Okla- 
home, Missouri, Michigan. Sponsored 
by dealers, manufacturers and state 
associations, these schools mean busi- 
ness. They are teaching safe prac- 
tices, sound methods of operation and 
good customer relations. 

It’s one of the best movements ever 
to take root in the industry. 


The use of bleeder valves between 
the valve and tank car meter on de- 
livery trucks is recommended by John 
Knox Smith, safety engineer of the 
Liquefied Petroleum Gas Association. 

The purpose of this valve is to 
bleed the small amount of LP-Gas 
between the valve on the hose and the 
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filler valve check. If the check is not 
holding tight, the bleed will continue 
and act as a warning to the operator 
not to disconnect until the check has 
been freed of the cause of sticking. 

Consistent and conscientious use of 
this bleeder valve is one more way to 
make LP-Gas handling absolutely 
cafe. 

* 

Liquefied petroleum gas is making 
a good fight for a major position 
among the fuels used in England. 
There has been a worse shortage of 
appliances there. than in America but 
distributors are gaining ground. 

If you want a good picture of dis- 
tribution practices in Britain, read 
“Selling LP-Gas in England” in this 
issue. 

* 


In the January issue of “Electrical 
Merchandising” two more of a series 
of articles appear which profess to 
enlighten electric appliance dealers 
upon how to successfully combat LP- 
Gas competition. The electric boys are 
definitely afraid of the spread of gas 
in the rural market and they are 
frantically waving their arms to at- 
tract public interest. 

The articles named make interest- 
ing reading and will furnish many a 
chuckle to the LP-Gas dealer, but 
they also warn him that there is a big 
fight in the offing. 

Frankly admitting that LP-Gas has 
captured the big end of the rural 
market already sold, there is no in- 
tent to leave the field. Instead, elec- 


‘tric salesmen are urged to get the 
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biggest share of the remaining poten- 
tial. 

One article states: “. .. the rapid 
growth of LP-Gas in rural districts 
throughout the country (shows) the 
purchasers of this equipment are not 
in the wilds—90% of them live in 
houses already served with elec- 
tricity ...”’ The italics are ours. 

Obviously, they don’t intend to al- 
low such a condition to maintain. 
What they say to do is shove in the 
door some one electric appliance— 
possibly the home freezer, seeing re- 
frigerators are none too plentiful yet. 
Of course, they always like to sell a 
range but they, too, are a little slow 
on delivery. The idea is to sell any 
electric appliance in the hope that it 
will reduce sales resistance when they 
can make deliveries of the entire line. 

One salesman says, “We are trying 
to get customers started on electric 
appliances as rapidly as possible—be- 
fore they try out butane installa- 
tions.” 

It is a good idea. If they don’t sell 
the electrical job before the customer 
has a chance to try LP-Gas, there is 
little hope for them afterward. But 
don’t think they won’t be trying. 


“ 


According to L. C. Parker, execu- 
tive secretary of the Louisiana Bu- 
tane Dealers Association, liquefied 
petroleum gas permits in Louisiana 
from last July 1 to Dee. 31 amounted 
to $2160.99 as compared to $888.03 
for the same period in 1946, an in- 
crease in revenue to the state of 
$1272.96. 

It’s an evidence of the growth in 
that area in 1947. 

® 

John Knox Smith, safety engineer 
of the LPGA recently issued a state- 
ment that should be carefully read: 

“There appears to be some doubt 
as to maximum quantity of liquid 
LP-Gas that may be stored inside a 
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home or at a similar location. There 
has even been some doubt as to per- 
missible locations inside a house. 

“It is very easy to answer such 
questions by stating that it is unsafe 
to store any LP-Gas inside a house. 
Pamphlet No. 58 states that contain- 
ers and first stage regulators are to 
be located outside of buildings other 
than those especially provided for 
this purpose. Therefore, local laws or 
regulations to the contrary, no liquid 
should be stored inside a house. 

“Actual location of tanks, in rela- 
tion to building, are dependent upon 
their capacity. Furthermore, no gas 
should be piped into a building of a 
domestic installation at a pressure in 
excess of 20 pounds gauge pressure.” 


Officials of Meridian, Miss., popula- 
tion 35,000, have announced plans to 
observe Fire Prevention Year in their 
community during 1948, according to 
the NBFU. The plan calls for con- 
centrated community effort to reduce 
fires all year. 

The city’s fire department, munici- 
pal agencies, civic organizations, and 
citizens will carry out a plan of pre- 
cautions and continual reminders. 

The experiment is being watched 
by many national fire prevention and 
public service organizations. 


The Texas Railroad Commission 
has listed daily combined production 
of butane and propane at 2,550,366 
gallons per day for November, 1947. 

A butane shortage has brought re- 
quests for calling of a special session 
of the legislature. 

Railroad Commission figures showed 
the daily average production of pro- 
pane for November to be 60,723 bar- 
rels, compared to a production in No- 
vember, 1945, of 27,876 barrels. 

By Ed. 
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This complete line of superior housings pro- 








vides the right type for your requirements. 
WRITE FOR CATALOG 
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Working for Greater Safety 


By H. E. GERKE 


President, Montana Liquefied Petroleum Gas Association 


ONTANA LP-Gas operators may be different from those 

in other parts of the United States but under the law of 
averages they just cannot be too much out of line and remain 
in business. 

For one reason or another it has been difficult for us to se- 
cure adequate insurance protection for the distributor. It is not 
available from many of the regular old line insurance companies 
and the premiums are nearly prohibitive when taken from some 
of the insurance companies that are willing to carry the risk. 

We, in the LP-Gas industry in Montana, are now doing every- 
thing possible to eliminate those hazards to which the insurance 
companies seem to object. We formed a state association through 
which we are able to work. Meeting periodically, we are able to 
discuss the various installation and maintenance programs of 
each member and emphasize new methods with a higher degree 
of safety for everyone concerned. 

We are working very closely with the Montana state fire 
mahshal who has charge of administering safety laws in our 
state. Keeping him informed relative to our operations, I be- 
lieve, will tend to build considerably more confidence on all our 
varied operations. I believe we should use every avenue available 
to us for disseminating information relative to the safe use 
and advantages of using LP-Gas. 

Although the LP-Gas industry is rather new, I feel that it 
now has gone through the experimental period. There is no real 
good reason for installation or use of unsafe equipment. By 
making only the very safest installations, using only approved 
equipment and appliances and by continually training personnel 
we will be able to even improve our position as compared to 
other industries. 

Finally, by maintaining accurate records of the amount of 
business transacted and the type business it consists of, as well 
as the number of accidents occurring within the operations pro- 
portionate to the amount of business done, we will be able to 
attract more insurance companies to our problem and in turn 
will be favored with better rates. 

It is an industry where everyone in it, even though his com- 
petition is very keen out in the field, should cooperate in pro- 
grams to educate the public in the uses, safe handling and ad- 
vantages of LP-Gas. 

Within our own companies, through state and national asso- 
ciations, we can eliminate these problems. Let’s get that job 
done now—in Montana and everywhere! 
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Come Ou Vt 
Dad / 


The Liquefied Petroleum Gas Association, which is 
sponsoring the LP-Gas International Trade Show to 
be held in Sacramento, California, extends to all 
members of the American Gas Association a cordial 
invitation to visit and exhibit at this first great annual 
event, held in a grand scenic state at the most 
pleasant time of year. 

Because of the kinship felt by those who operate 
beyond the gas mains for those who supply manu- 
factured and natural gas in another domain, and 
because most appliance and equipment manufactur- 
ers supply both types of equipment, the L.P.G.A. 
membership is happy to share the show with mem- 
bers of A.G.A. 

Membership in L.P.G.A. or A.G.A. is not a prerequis- 
ite to exhibiting. The theme of the show is LP-Gas In 
Action, and bottled gas will be available to all exhibit 
spaces. Exhibits may be arranged indoors or out, all 
under cover, and spaces are being assigned on the 
basis of first come, first served. To avoid disappoint- 
ment in a show which will be a sell-out, MAKE YOUR 
SPACE RESERVATIONS NOW. 






















LP GAS INTERNATIONAL TRADE SHOW 


‘ 3743 ALAMEDA AVENUE OAKLAND, CALIFORNIA 
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Standby and Conversion to Propane 
Mark Expansion in East 


WO propane installations re- 

cently made illustrate the grow- 
ing importance of LP-Gas in in- 
dustry and utility service. 

One is a standby plant at Pearl 
River, N. Y., and the other, the 
complete conversion of a 7000-meter 
manufactured gas plant to propane- 
air in a Canadian city. 

The new propane standby instal- 
lation in Pearl River, N. Y., is pro- 
viding assurance during this win- 
ter’s cold weather that vital chem- 
ical processes will go ahead without 
interruption, 24 hours a day. These 
are processes involved in manufac- 
ture of penicillin and serums im- 
portant in fighting disease. 

The installation, made by Pacific 
Gas Corp., for Lederle Laborato- 
ries Division, American Cyanamid 
Co., also is an interesting one 
from the point of view of the bulk 
plant operator, particularly the 
small and medium-sized operator. 
A study of it may show him the 
availability of large volume pro- 
pane sales. 

The standby plant’s_ spherical 
tank, of 4500 gallon water capacity 
and 3900 propane, was filled by 
Country Home Gas Co., of Suf- 
fern, N. Y. 

This installation, the first of its 
type made by PGC in the East, in- 
dicates that Pacific Gas operations 
are reaching out to include small, 
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By ED TITUS 


truck-fueled standby plants, there- 
by opening the way for propane 
sales to dealers in a position to 
make such deliveries on a contract 
basis. 

An installation of the type put in 
at Pearl River, though small from 
one viewpoint, can mean a compar- 
atively large amount of business 
for the small and medium-sized 
bulk plant operator. If industrial 
and other companies in his terri- 
tory become interested in putting 
in installations of this size each 
one will enable the dealer to sell 
four of his 1000 gallon tank truck 
loads during the late summer and 
fall when the tank is filled in prep- 
aration for the winter—and each 
time it is refilled thereafter. 

Lederle Laboratories, in addition 
to other fuels, normally use natural 
gas of 1050 Btu, supplied by Rock- 
land Gas Co. The new standby pro- 
pane-air plant supplies gas of 1400 
Btu, which is completely inter- 
changeable with the natural gas. 
The standby plant is ready any 
time there is a reduction in the 
amount of natural gas available, 
due to the increased demand dur- 
ing cold weather. 

Penicillin ovens at the Lederle 
plant -must be kept operating 24 
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Overall view of newly installed standby equipment at Lederle Laboratories Division, American 
Cyanamid Co., Pearl River, N. Y., designed to furnish gas when regular supply is curtailed. 
Sphere in center holds 3900 gals. of propane. 


hours a day. There are other chem- 
ical processes which must go on 
right through the 24 hours, in or- 
der that the process may be com- 
pleted. In addition to the penicillin 
and serums, the company produces 
many other important biological 
and pharmaceutical products, in- 
cluding liver products. Any failure 
in the fuel supply in addition to 
halting temporarily the production 
of serums and other urgently need- 
ed medical supplies, can cause a 
monetary loss to the company, part- 
ly through wastage of materials. 
The new propane-air plant is 
ready at any time to take over the 
most vital work done by the natural 
gas. The new apparatus is adjusted 
to provide the same number of Btu 
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of the propane-air as are provided 
by the natural gas. 

In addition to the spherical tank, 
the plant includes two gas fired va- 
porizer-mixers. Each is capable un- 
der either low or high pressure op- 
eration of making 2500 cubic feet 
per hour of 1400 Btu propane-air 
gas. They will operate at either five 
or 10 pounds pressure. 

Normally a Pacific Gas installa- 
tion would send made gas into a 
surge tank. But due to the fact the 
installation has 2000 feet of two- 
inch line, connecting it with the 
various buildings of the rather 
widespread Lederle plant, no surge 
tank is necessary. The line acts as 
its own surge. 

The 4500 water gallon spherical 
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tank is designed for 200 pounds 
working pressure. It is three-quar- 
ters of an inch thick. 

The plant will produce up to 5000 
cubic feet per hour of the desired 
quality of propane-air gas. And the 
propane in the tank is sufficient for 
about 55 hours’ operation at this 
rate. The chances are, though, that 
usually not over 3000 cubic feet per 
hour in the daytime and 1000 per 
hour at night will be needed. 


Method of Unloading 


Propane for the spherical tank is 
unloaded from a truck with the 
truck’s liquid pump. In this way 
the vapor pump, for unloading from 
railroad cars that usually goes with 
larger installations of the same type 
by Pacific Gas, is eliminated. There 
is no railroad siding at the loca- 
tion of this standby plant. 

An economy was effected by not 
having a permanent air compressor 
at the installation. Without the air 
compressor, the plant operates on 
low pressure. If it is desired to go 
to high pressure, a portable air 
compressor is brought down to the 
standby plant from another part of 
the Lederle plant. 

An angle which makes this type 
of standby plant of interest to the 
small and medium-sized bulk plant 
operator ‘is the fact that it may be 
difficult for him to increase the 
volume of his sales because of the 
trouble he has getting additional 
cylinders. A plant of this type, how- 
ever, might mean 10,000 gallons 
sales for him in a year, without 
use of any cylinders. And during 
times when such a plant was in 
continuous operation, a dealer 
might even sell an average of one 
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An employe adjusts the controls of the 

vaporizer- mixer, part of the emergency 

gas supply equipment recently installed at 

Lederle Laboratories Division, American 
Cyanamid Co. 


of his tank truck loads every day 
or two for it. 

The amount of business it would 
bring could be substantially more 
than from a large number of cus- 
tomers who have twin 100 pound 
cylinders. A bulk plant operator 
with 10,000 gallons of storage ca- 
pacity, more or less, should be able 
to profit from this kind of installa- 
tion. 

In addition to the natural gas, oil 
and coal for steam generation also 
are used as fuels at the Lederle 
plant. 

The gas, natural or propane-air, 
serves for drying ovens, including 
those in penicillin production; also, 
for drying the little glass vials 
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A bacterivlogist at Lederle Laboratories, 
American Cyanamid Co., Pearl River, New 
York, sterilizes a platinum loop over a gas 
flame (Bunsen burner) prior to transplant- 
ing bacteria cultures. This is only one of 
many uses of gas at the laboratories. 


in which the penicillin is placed. 
It also is used for Bunsen burners 
and other laboratory purposes. 


The Sherbrooke Conversion 


Completion of one of the largest 
conversions to propane by a city on 
the North American continent was 
scheduled to be under way in Sher- 
brooke, Province of Quebec, Cana- 
da, about the middle of February. 

The plant installed also will en- 
able the city itself to get into the 
bottled gas business with custom- 
ers beyond the mains both within 
the city and beyond the city limits. 

The conversion job is being en- 
gineered and handled by American 


Gas Conversions, Inc., a subsidiary 
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of Pacific Gas Corp., following en- 


gineering, construction and instal- 
lation of the plant and equipment 
by Pacific Gas. 

The 7000 meters served by the 
municipally owned and operated 
plant in Sherbrooke are being con- 
verted from 500 Btu water gas to 
1000 Btu propane-air. 


Trained Men Supervise Conversion 


About 50 men are working on the 
conversion. These include 25 trained 
men from the United States who 
have done similar jobs in other 
cities for American Gas Conver- 
sions. In accordance with Canadian 
law, approximately 25 men are be- 
ing hired in Canada. These inexpe- 
rienced men are being trained by 
the men from the United States. 

Language constitutes an interest- 
ing but not insuperable problem. 
Ninety-five per cent of Sherbrooke 
is said to be French-speaking. 
Hardly any of the 25 American 
workmen brought in for the job 
speak French. But the sign lan- 
guage is universal, and many resi- 
dents of Sherbrooke speak some 
English in addition to their 
French. 

For the first week, the French- 
speaking workmen are going 
around with the Americans, learn- 
ing conversion work by watching. 
Meanwhile the men from the Unit- 
ed States are acquiring savoir- 
faire from the Canadians on how 
to approach the conversion job in 
tactful fashion in a community of 
French language and tradition. 

After the first week, it was ex- 
pected the local men would have 
learned about conversion, and so 
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could carry on alone, while the 
men from the United States would 
have some knowledge of the com- 
munity and its people. 

Then, even without knowledge 
of the language, a U. S. workman 
could go in with a notice printed 
in French, and go about the job. 


Information in Two Languages 


All printed matter for public re- 
lations and other purposes con- 
nected with the conversion has 
been printed in both French and 
English, often on opposite sides of 
the same piece of paper or card- 
board. 

One such card is red in color, 
with English on one side, French 
on the other. The top heading 
reads, “LP-Gas Will Reach Your 
Home on or about—.” The slogan 
on the bottom is “LP-Gas, the Ideal 
Low-Cost Fuel.’ 

Local newspapers help with no- 
tices and news about the job. 

Office help in the dispatching 
room is French-speaking to facili- 
tate the communications system. 

For purposes of the conversion 
job, the city has been divided into 
sections, with about 450 customers 
in each section. The conversion will 
be done section by section, the plan 
being to take about two days for 
each section. 

American Gas Conversions acts 
as the ambassador of the local gas 
company in jobs of this kind. Ev- 
erything is planned out in advance, 
including the public relations pro- 
gram. A machine shop truck is pro- 
vided to facilitate work in the 
field. The workmen are supplied 
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with special kits, including special 
drills and wrenches. 

The new plant installed for full 
service of the city consists of four 
30,000 gallon storage tanks and 
two 50,000 cubic-feet-an-hour PGC 
gas-making machines. The fully 
automatic plant is complete with 
unloading facilities, including un- 
loading headers, interconnecting 
pipe work and a large vapor pump 
for pressurizing. There is a ther- 
meter for accurately recording the 
Btu of the made gas. 

The propane-air plant replaces 
a very old water gas plant, which 
was causing trouble by low pres- 
sure and occasional breakdowns. It 
was found that repairs and mod- 
ernization of the old plant would 
have been prohibitive. The city 
has been growing, and need for 
improvement became urgent. 


Another Florida Town 
Replaces Manufactured Gas 


With the requirement that it must 
meet with the approval of the state 
fire marshal’s office and the fire un- 
derwriters, the application of the 
Ocala Gas Co., of Ocala, Fla., to 
change from its present manufactured 
commercial gas to prepane gas was 
granted Jan. 21 by the city council. 

C. Cecil Bryant, owner and opera- 
tor of the gas company, assured the 
councilmen that the propane installa- 
tion would be provided with every 
safeguard. He said the pressure of 
the propane gas on the mains would 
be less than the pressure of the com- 
mercial gas on these mains. Old mains, 
whenever they have had to be taken 
up, have been found in good condi- 
tion, Mr. Bryant stated. 
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SELLING LP-GAS IN ENGLAND 


Survey, Progress Report and Potential Prospects in City 
and Rural Areas in the United Kingdom 


By H. L. BENN 


Benn's Motors, Distributor of "Bottogas," 
Mold, North Wales 


1. Introduction and Progress 


Butane gas was introduced to 
the consumer public in Britain in 
1935; and this introduction was re- 
ceived by the public in a very con- 
servative manner. 

This was undoubtedly due to two 
main reasons—(a) the national 
characteristic of the Britisher to 
look askance at any new project 
which would tend to replace the 
existing domestic routine, and (b) 
the fact that most prospective cus- 
tomers doubted the efficiency of 
butane for home and general pur- 
poses. 

Nevertheless, the progress made 
up to the year 1939 was definitely 
encouraging; but when, in that 
year, hostilities commenced in 
World War No. II, difficulties of 
delivery and supplies became al- 
most unsurmountable, with the 
consequent result that the market 
became almost stationary. In spite 
of the war years, however, statis- 
tics prove that the consumption of 
butane increased during that pe- 
riod. 

During 1945, many hundreds of 
minor appliances were all that 
could be supplied to those consum- 
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ers who had been pressing for in- 
stallations during 1939-45; quan- 
tities of surplus aluminum and 
other metals were used in the man- 
ufacture of light pressed metal 
type cookers. This inadequate 
source of supply was offset to a 
certain degree by the fact that 
numerous coal-gas appliances were 
adapted to run on butane. Incident- 
ally, many of these were quite un- 
satisfactory. 

Lighting with butane was re- 
tarded even more then cooking, 
and even now, copper tubing, man- 
tles and burners have been impos- 
sible to procure and it is obvious 
much business is waiting in the 
lighting field. 

In spite of the catastrophic re- 
action due to the period of hostil- 
ities, British manufacturers are 
offering a number of very efficient 
appliances which will bear favor- 
able comparison with those pro- 
duced by other countries. 

2. Varieties, Types of Appliances 

Available 

Pressed type aluminum cooking 
and other accessory components are 
still being produced in fairly large 
quantities, and a limited number of 
cast iron enamelled cookers are 
also being produced; the latter 
varying from excellence in design 
and performance to a much lower 
degree of workmanship. It should 
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be mentioned, also, that on the 
lower grades, sufficient attention 
has not been given to the safety 
factor. 

The following point should be 
well noted in any critical com- 
ment on the above statement: It is 
universally admitted that our ma- 
jor gas appliance organizations 
have for the postwar period been 
fully occupied in fulfilling con- 
tracts for coal-gas appliances for 
prefabricated houses and other 
buildings, with the consequent re- 
sult that progress in design and ef- 
ficency has been handicapped. 

It will be observed, therefore, 
that the inevitable improvement 
which could normally be expected 
in the design and performance of 
butane gas equipment, has been 
halted through circumstances en- 
tirely beyond the control of the 
principal manufacturers. 

The recent steel quota reduction 
has adversely affected the output 
of cylinders, and these can only be 
procured with some difficulty and 
in very limited quantities. 


3. Types of Cylinders: Distribution 


The distribution of cylinders is 
monopolized by three principal 
firms, who work entirely independ- 
ently, and from a competitive view- 
point, are in direct opposition. 
They have their own method of 
dispersing their products; one firm 
will sell its cylinders to the dealer, 
who will then resell to the con- 
sumer; another will merely lease 
the cylinder to the consumer direct, 
allowing the dealer a small dis- 
count for handling the business, 
and thus the dealer personally will 
never own a cylinder; the cylin- 
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ders are not interchangeable, at 
least not as a general rule. 

In all cases the butane is filled 
into cylinders made to Government 
(Home Office) specifications, and 
these are mainly of three sizes: 
(a) 21” high x 1234” diameter— 
32 lb. capacity; (b) 1114” high x 
2’8” long—18 Ib. capacity; (c) 
114%” high x 1234” diameter— 
12 lb. capacity. There is also a less 
popular size, 17144” high x 614” 
diameter. 

All these cylinders are fitted 
with an ordinary screw-down valve 
of similar type, but there has re- 
cently been introduced an improved 
type valve. There are only two bulk 
supply stations in this country. 


4, Transport Procedure 


Until recently, all cylinders, 
whether loaded or empty, have been 
transported by rail; however, a 
road service has recently been in- 
troduced in certain parts of the 
country. The cylinders are thus 
transported to the bulk depots for 
refill with the minimum of delay. 

The average time taken to ship 
a cylinder and receive back from 
the filling station is approximately 
three weeks to one month. This is 
a great improvement on the time 
taken in the early days of its use. 


5. Testing 


The responsibility of testing the 
cylinders as to their continued safe- 
ty standard appears to lie with the 
bulk supply station, and it appears 
to be generally accepted that this 
obligatory duty cost charge is borne 
by the “‘wholesale” gas seller. 

It will be obvious that under the 
present exchange system the retail- 
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er rarely receives back the same 
cylinder he has recently ‘shipped 
for refill. 

6. Agreement and Sales Marketing 

System 

The majority of the retail butane 
gas dealers are bound by written 
agreement with the wholesalers to 
purchase all their gas and acces- 
sories from them; or alternatively, 
that the retailer must only offer for 
sale products which have been duly 
approved by them. 

The inevitable result of these 
agreements is that the retailer who 
is not bound in this manner, is free 
to purchase in the best market, and 
consequently obtain, in some cases, 
more efficient equipment than his 
competitor. 

7. Sales Records and Supply 

Statistics 


It is very difficult for an observer 
to estimate the annual gallonage of 
butane sold per annum without ac- 
cess to the manufacturers’ figures, 
but it is estimated that there are 
upwards of 300,000 domestic con- 
sumers. No actual sales figures have 
been published to date. 

8. Butane and Propane 


There is little doubt that LP- 
Gas is now being appreciated by 
the public and by industrial con- 
cerns; propane is at present being 
used for industrial purposes only, 
and is controlled by a company dis- 
interested in domestic consumption. 
9. Internal Combustion Engines—Atti- 

tude of H.M. Government and Au- 

thorities 

The use of butane or propane in 
internal combustion engines in this 
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country is practically unknown. 
When, in 1939, the basic petrol al- 
lowance was first introduced, cer- 
tain experiments were carried out 
by one or two firms interested in 
-arburetion and pressurization, 

During the year 1942, when the 
basic petrol ration was discontinu- 
ed, a few knowledgeable folk con- 
verted their cars to run on butane; 
this practice was, however, soon 
prevented by law. 

It is interesting to observe that 
in September, 1947, (when the 
“basic” again disappeared) quite a 
number of people who were desir- 
ous of keeping their cars on the 
road for various reasons, once 
again turned to propane and bu- 
tane. The ration was withdrawn on 
Sept. 30, but a month’s “grace” was 
given to motorists to use up what- 
ever petrol they might have left. 

At the same time, an order was 
issued banning the using of any 
fuel capable of car propulsion ex- 
cept fuel obtained by the surrender 
of coupons issued by the Ministry 
cf Fuel and Power. On Dec. 4, the 
Minister, himself, made a_ pro- 
nouncement in the House of Com- 
mons stating that he had no inten- 
tion of banning the use of gas-pro- 
pelled cars. 

Naturally, this announcement 
gave the “butane-minded” motor- 
ists a new lease of life; and con- 
versions began to be carried out in 
quick time. One or two advertise- 
ments appeared in the national 
motoring journals offering to carry 
out this work (but at a rather pro- 
hibitive price). 

A certain section of the public 
was, therefore, able to use its cars 
during the Christmas season, which 
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meant a lot to them personally, as 
the festive season means so much 
to the British public. This reign of 
gas-propelled cars was, however, 
short lived, for another announce- 
ment was made in the national 
press on Jan. 8 to the effect that 
a statutory order was being pre- 
pared banning the use of butane 
for car propulsion. 

The reason advanced for the lat- 
ter order being issued was that it 
was considered that using butane 
for cars would denude the rural 
districts of gas for domestic pur- 
poses, and therefore one section of 
the community would suffer at the 
expense of the other. 

The matter has been repeatedly 
brought up in the House of Com- 
mons, but it has now become ob- 
vious that for some time at any 
rate, the use of petrol and butane 
has gone for pleasure motoring. 
One can only hope that this period 
of restriction will not be unduly 
prolonged, and that those of us 
who are interested in butane can 
carry on with our popularizing bu- 
tane and propane, and proving that 
they deserve a prominent place in 
the world of modern fuels. 

The writer feels confident that 
butane-propane in the United King- 
dom will become prominent in the 
very near future, and that it will 
not be too long before we have 
well organized facilities for bulk 
transportation and dispensation. 


Roy R. Johnson Will Handle 
Sales for Fuelane Corp. 


The election of Roy R. Johnson as 
vice president in charge of sales of 
Fuelane Corp., Liberty, N. Y., mar- 
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keters of “Happy Cooking Metered 
Gas Service,’ and “Happy Cooking 
Gas Appliances,” has been announced 
by Charles M. Francisco, president. 
Other appointments are: Burton Pret- 
tyman as sales manager, succeeding 
Mr. Johnson in this post; and Harold 
J. Batsch, advertising manager. 

Mr. Johnson was formerly assis- 
tant sales manager of John Wood 
Manufacturing Co., Conshohocken, 
Pa. Before that he was employed by 
several public utilities in New Eng- 
land. 

The new Fuelane Corp. sales head 
is a director of the Pennsylvania 
Liquefied Petroleum Gas Association 
and is a member of the American 
Gas Association, National Fire Pro- 
tection Association and Compressed 
Gas Manufacturers Association. 

Mr. Prettyman attended Hamilton 
College and has been with Fuelane 
Corp. as New York state field rep- 
resentative for eight years and mer- 
chandise manager for three years be- 
fore becoming sales manager. 

Mr. Batsch, a graduate of Penn 
State, published three upstate New 
York weekly newspapers before join- 
ing Fuelane and acted as advertising 
manager for several New York state 
newspapers. 


Pope Butane Equipment Opens 
New Plant in Marshall, Texas 


M. L. Pope Butane Equipment Co. 
has moved into a new building in 
Marshall, Texas. The company, which 
specializes in the installation of bu- 
tane systems for rural homes, held 
open house for the public at which a 
wide range of LP-Gas equipment was 
on display. 

As well as making appliance instai- 
lations, Pope Butane features water 
pumping systems for rural homes. 
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Distributor Holds Service School 
For Employes and Dealers 


By W. A. SCHUETTE 


UR company completed a deal- 
er and employe service school 
in January which required each 
student to be 
present for two 
days and devote 
one day to the- 
ory study as 
outlined and the 
second day to 
actual service 
practices on ap- 
pliances hooked 
up and operat- 
ing on LP-Gas. 
This school 
presented the 
need of educa- 
tional information by company em- 
ployes as well as dealers’ employes 
for a more complete understanding 
of what they are handling and how 
to handle it. 

The immediate reaction from the 
persons attending also showed that 
they were hungry for this type of 
information and recommended the 
course of short duration which 
would serve as a good indoctrina- 
tion for any employe as well as 
a needed brush-up for old employes. 
From this experience, we would 
highly recommend this type of pro- 
gram to any operator with a dealer 
organization. It was found that 
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Men selling butane and propane to the 
public are increasingly recognizing the im- 
portance of safe practices in their opera- 
tions, but it is not always easy to impart 
knowledge to those actually making in- 
stallations and performing service. 

Lately there has been a strong trend 
toward employe training and short courses 
in theory and practice. 

One such school has recently been con- 
ducted by W. A. Schuette, manager of 
Hausgas, Inc., a distributor of Washington, 
Mo. Mr. Schuette handled the theory and 
his service manager, Lester Elbert, directed 
the actual practices. The story is told in the 
accompanying article by Mr. Schuette. 

About the same time the Hausgas school 
was in session a manufacturer, Charles 
Corken, of Oklahoma City, was putting on 
a school for his dealers and employes. The 
schools differed some in form, but the ob- 
jectives were identical: To provide informa- 
tion which would result in correct and safe 
installations and operations.—Editor. 











by keeping this program in simple 
and easy-to-understand terms, all 
men were able to overcome some 
of the mysteries that were in their 
minds and which were, in many 
cases, everyday problems. 


First Day 

1. Propane Gas: 
Its characteristics and proper- 
ties. 

2. Safety: 
Stressing strict adherence to 
Pamphlet 58 with a special ref- 
erence to distances from open- 
ings to cylinders and regulating 
equipment and proper proced- 
ure in bulk deliveries. 
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3. Accidents: 


4. 


ou 


10. 


zi. 


Their cause and their remedies. 
Regulators: 
Actual work with regulators 
for a better understanding of 
the job they perform and the 
service requirements necessary 
and also testing procedures and 
their capacity. 
Cylinders: 
The construction and emphasis 
on care in handling and neces- 
sary retest procedures. 
Housings: 
Their need from a complete in- 
stallation standpoint as well as 
types for best service. 
Changeovers: 
Namely automatic changeovers, 
tee blocks and manual change- 
overs with explanations to 
them as to how each is made 
and how each operates and 
their place in various types of 
installations. 
Tubing: 
Kinds and types of tubing and 
especially the proper sizing of 
tubing with regard to large 
loads. 
Fittings: 
The places for various types 
of fittings with a special em- 
phasis on the use of shut-off 
valves when multiplying appli- 
ances on present gas lines. 
Space Heaters: 
Discussion of types and kinds 
with special emphasis on vented 
heaters and 100% safety shut- 
off on all space heaters. 


Hot Plates: 


Emphasis on types and kinds 
with reference to strength of 
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12. 


13. 


14. 


16. 


Be. 


18. 


construction and special em- 
phasis on burner height. 


Torches: 


With reference to types and 
kinds and various applications. 


Brooders: 


Their operation and_ service 
problems and their market. 
Add-on-Appliances: 
Burners of all types, steamers 
and the markets they open. 
Water Heaters: 
Safety requirements, inputs and 
burner designs. 
Competition: 
With specific discussion with 
reference to electricity. 


Appearance: 
A good serviceman is also a 
clean appearing, neatly shaven 
person to impress the customer 
with the dealer’s type of serv- 
ice being performed. 
Customer Relations: 


With specific regard to the use 
of tact in handling customers, 
the need for good relationship 
between dealers and employes 
and the providing of cloths on 
tops of customers’ ranges upon 
which to place tools so as to im- 
press the customers with their 
thoughtfulness, and the clean- 
ing up at the installation as 
well as in the house; also, close 
cooperation with the sales de- 
partment to bring continued 
good will and satisfied users 
for future leads necessary in 
any sales program. 


Second Day—Actual Practice 


Set up at our school were two gas 


ranges, an old and a new Servel 
refrigerator, two water heaters and 
a complete line-up of all types of 
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burners that a serviceman may 
come in contact with. In this serv- 
ice school, which was limited to 
only four persons per day, each stu- 
dent was required to work on all 
the above listed appliances, all of 
which had been so set as to require 
the man to work out problems with 
reference to burner, air adjust- 
ments, regulators, automatic light- 
ers, and regulator delivery pres- 
sures. 

This class was conducted by Les: 
ter Elbert, our service manager, 
and every conceivable problem that 
he has been confronted with in the 
field was incorporated. It was felt 


that by this actual working with 
appliances and troubles, we _ re- 
leased to our dealers first class serv- 
ice personnel acquainted not only 
with the service requirements nec- 
essary on the various appliances 
but also, through their first day ses- 
sion, with an entire knowledge of 
the product they are handling and 
the safety requirements necessary. 
The dealers’ interest was most 
gratifying, and all men reported 
valuable knowledge gained. From 
this experience (our first with this 
type of a program) we feel that 
this shall be an annual part of the 
service offered to our dealers. 


Novel Field School Teaches 
Way to Make Fast Transfers 


NOVEL LP-Gas school recently 

conducted on customers’ premises, 
with a final day in the shop, benefit- 
ed everyone who participated, includ- 
ing bosses, customers, company em- 
ployes and observers. 

The course aroused such enthusiasm 
in the organization of Corken’s, Inc., 
of Oklahoma City, which conceived 
and staged the idea, that all who par- 
ticipated want to repeat it during the 
spring. 

The firm enlisted the cooperation 
of several of its dealer customers who 
chipped in with some of their equip- 
ment. These dealers then stood by to 
listen and learn as well as to partici- 
pate in the rounds of comments and 
suggestions. 

One of these, Francis Borelli, owner 
and operator of Borelli Butane, Inc., 
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By O. D. HALL 


of Okarche, El Reno and Kingfisher, 
approvingly watched in_ shivering, 
cold weather while the expert con- 
struction crew put together the Cor- 
ken Prefabricated pumping and bulk 
station transfer system for him at 
his El Reno bulk station in 51% hours 
elapsed time. Meantime, he asked and 
answered questions and listened from 
behind the group of installers, equip- 
ment representatives, observers and 
students as they worked diligently in 
the cold and damp, wading in deep 
mud about the site, which at the out- 
set boasted only of a sleek 18,000 
gallon LP-Gas tank, with concrete 
blocks strewn crazily about to be used 
as temporary supports for the net- 
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work of pipes and equipment. The 
installation, which at the start seemed 
to be without form and void, grew 
under expert hands into an assembly 
of expertly fitted pipes, pumps, com- 
pressors and other modern equipment, 
which lacked only connection with 
nearby electric current to set in mo- 
tion the pumping of LP-Gas from 
and into the bulk plant which serves 
as a customer supply depot for the 
Borelli firra. 

Corken’s installers and engineers, 
as the plant took form, explained de- 
tails and answered questions of ab- 
servers and students in the group 
until complete darkness shut down 
construction operations. 

In the party which attended the 
three days’ course were young men 
from the engineering and installation 
staff of Corken’s, including Charles 
M. Corken as instructor; Roger W. 
Kelly of Corken’s Kansas City office; 
Richard Farley, J. W. Hunter, Al 
Cates, Tom Fausett, G. P. Kennedy, 
chief engineer; and E. D. Heim, chief 
service man. Present to observe in- 
stallation equipment and to learn 
more about such installations, as 
well as to give suggestions, were R. 
S. LaScelle and P. E. Gray, both of 
the engineering department of Anco 
Manufacturing and Supply Co., Tulsa, 
Okla.; Bob Webber, chief engineer, 
Alan W. Bowser Co., Dallas; and 
Earl B. Parker, Parker Home Appli- 
ance Co., Ada, Okla. At El Reno and 


PICTURES FROM TOP TO BOTTOM: 


An 18,000-gal., fitted tank around which pre- 
fabricated bulk plant was assembled. 


Beginning of bulk plant piping assembly. 
Aligning a pump-meter compressor unit. 


R. A. LaSecelle (left), G. P. Kennedy (center), 
and E. D. Heim (right), making final inspec- 
tion after completion. 
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other places where the school was 
held, others dropped in to learn and 
to observe the actual installations, 
the equipment and the operation. 

On the second day the entire group 
went to Carnegie, Okla., to study and 
operate each phase of the new bulk 
plant installed by Byron Truitt, of 
Truitt Butane Gas Co. This plant was 
also designed, prefabricated and erect- 
ed by Corken’s. It incorporates a 5 
hp. combination liquid and vapor 
Corken pump with tank car unload- 
ing riser, transport unloading riser 
and two delivery truck loading risers, 
all operating through two 30,000 gal- 
lon tanks, one containing propane and 
the other butane. 


Students Analyze Problems 


Mr. Truitt provided the group with 
a transport of butane for unloading. 
Using the equipment as a demonstra- 
tion vehicle, the shortcomings which 
had been discovered in the experience 
of the Corken service department in 
specific instances, were simulated. 
Then the students attempted to anal- 
yze what the difficulties were and 
to suggest corrections. 

Also, the school group followed a 
delivery truck into the field to ob- 
serve operation of the Corken truck 
pump under various conditions and to 
ask questions or make suggestions to 
correct difficulties which might arise. 

On the third day the school group 
went to dealer's bulk plant in another 
location where difficulty had been en- 
countered in unloading transports and 
loading out delivery trucks. The deal- 
er had enumerated several difficulties, 
including trouble with the truck pump. 
He provided a transport of propane 
to unload. 

The participants in the experiment 
each analyzed what he thought was 
the difficulty and then the entire group 
opinion was studied and the best 
methods for correction were selected. 
All then pitched in to make the neces- 
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sary changes to bring the bulk plant 
up to better operating efficiency. The 
group discovered some unsafe operat- 
ing practices which had been carried 
on unknowingly and suggested reme- 
dies for these. 

Changes also were made as a result 
of these on-the-premises studies which 
speeded up the unloading of the 
transport by 125% and reduced the 
delivery truck loading time by more 
than 150%, Mr. Corken reported. In 
one instance the truck operator had 
been taking 2 hours to fill a delivery 
truck under certain conditions and 
the group found means of accom- 
plishing the same task in 17 minutes. 
Another driver had been taking 2% 
hours to unload a transport and the 
group, after studying the situation, 
accomplished it in one hour and 20 
minutes. 

The group also corrected the diffi- 
culties which had been experienced by 
the customer with his truck pump. 
The school attendants were so en- 
thusiastic over their work that they 
did not leave the scene until 9 o’clock 
that night. 


Shop Work Demonstrated 


On the last day the school was con- 
ducted in the Corken’s shop. There 
the attendants were shown how to 
completely dismantle and reassemble 
one of the company’s various pumps, 
including its new vapor pumps. Since 
a customer delivery truck was in the 
shop for repiping it was possible to 
show the group a good many errors 
and to point out how they could be 
corrected on such equipment. 

Commenting on the success of the 
school, Mr. Corken said, “Each one 
attending was quite enthusiastic over 
the experience. We believe that this 
course was so successful that we will 
want to hold another school next 
spring and to considerably enlarge its 
circle ef participants.” 


— & Fm kee et OUR, SCOUTS lhUrrlCl 


BUTANE-PROPANE News 





a a -. me a 





Consumers Will See Equipment 
In Action at LPGA June Show 


— going to be a big show in 
Sacramento, Calif., next June and 
advance reports indicate that hun- 
dreds of LP-Gas 
men from all over 
the nation are go- 
ing to see it. 
Designated as 
the International 
Trade Show, it 
will be an exhibit 
of numerous ap- 
pliances and 
pieces of equip- 
ment actively op- 
erating on butane 
or propane. 
Cc. L. PARKHILL Kitchen ranges 
will be cooking 
food; gas water heaters will demon- 
strate what quick recovery means, to 
the discomfiture of the electric in- 
dustry; central heating units, floor 
furnaces and heaters, radiant and sus- 
pended heaters will compete with the 
famed Sacramento sun, and from the 





‘Servel gas refrigerator will be drawn - 


cold drinks and frozen delicacies for 
pleasant contrast. 

Outside the buildings on the Cali- 
fornia state fair grounds, where the 
show holds forth, farm equipment 
will be in action. Butane-burning 
tractors will be plowing; dehydrators 
will show the farmers how to dry 





This Model 100 “Berico,” columnar grain 

dryer, sold by the H. M. Shanzer Co., of 

San Francisco, will be demonstrated at the 

International Trade Show in Sacramento 

in June. Its capacity is approximately 250 
bushels per hour. 
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their hay and grains far faster than 
old Nature ever believed possible; 
gas-driven engines will prove their 
superiority and economy over other- 
fueled power plants for irrigation 


pumping; dairy sterilizers will be in 
operation; brooders will be shown 


mothering hundreds of baby chicks; 
flame machines will demonstrate the 
modern way of ‘weeding row crops, 
and numerous other farm innovations 
to save time, money and labor will be 
on exhibition—all burning LP-Gas, 
all revealing to farmers and dealers 
what remarkable development is tak- 
ing place under the magic influence 
of gas-fired burners. 

But that is only half the story. 
There’s to be a convention, too—the 
1948 industry convention of the Lique- 
fied Petroleum Gas Association. Its 
program will include talks on current 
problems and still exhibits in Ma- 
chinery Hall of scores of late model 
appliances. 

This will be the first time a national 
convention has been accompanied by 





an equipment demonstration open to 
the public. It is expected to set a pat- 
tern which will be followed by others 
staged in various sections of the 
country, and it is believed that by 
opening the last three days to pros- 
pective consumers of gas, in addition 
to dealers and distributors, that pub- 
licity of inestimable value will result 
to the entire LP-Gas industry. 

Exhibit space inside and out is 
already more than half sold and Di- 
rector Bob Johnson believes all space 
will be gone by April 1. 

As feature entertainment for wives 
of dealers and other attendants, 
there will be motion pictures, radio 
shows, motor trips to the nearby his- 
toric Mother Lode country and many 
other attractions. It is not too early 
to make hotel reservations. These can 
be had through the Sacramento Con- 
vention Bureau or by writing to Don 
MeNary, Pacific Coast secretary, 
LPGA, 3743 Alameda Ave., Oakland 
1, Calif. 

A large committee headed by C. L. 





This gas-fired brooder will be in action. 
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Parkhill, Parkhill-Wade, Los Angeles, 
has been appointed by LPGA Presi- 
dent Ty Ransome, Ransome Co., Em- 
eryville, Calif., to direct the Sacra- 
mento show. 

As evidence of the widespread in- 
terest among industry men in the 
Sacramento show, letters have been 
received from leaders throughout the 
country which assure the committee 
of their support and that large dele- 
gations will be made up to attend the 
event in special trains or otherwise. 
Among such letters are ones from 
R. L. Buckingham, Rapid Thermogas 
Co., Cedar Rapids, Iowa; Kenneth R. 
D. Wolfe, Fisher Governor Co., Mar- 
shalltown, Iowa; F. V. deGruy, presi- 
dent, Alabama LP-Gas Association; 
Sam Boothe, Homegas, Inc., Wichita, 
Kan.; R. E. Poethig, Bastian-Blessing 
Co., Chicago; R. H. Mahnke, executive 
vice president, Kansas LP-Gas Asso- 
ciation; Sidney Stapleton, secretary, 
Georgia LP-Gas_ Association; and 
George W. Bach, Skelly Oil Co., Kan- 
sas City. 


Bureau of Census Survey 
of Manufacturers Under Way 


A complete, clear picture of the 
changes that have occurred in the 
various industries since the pre-war 
period will be offered by the results 
of the 1947 Census of Manufacturers 
now being solicited by questionnaire 
by the U. S. Department of Com- 
merce. The last census of manufac- 
turers covered 1939, since the bien- 
nial inquiries were suspended during 
the war. 

The questionnaire, which was mailed 
to all United States manufacturers 
in January, was developed with the 
aid of the industry in a series of 
conferences over the last three years. 
Information will be obtained on pro- 
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duction, employment, wages, mate- 
rials consumed, expenditures for plant 
and equipment, inventories and relat- 
ed items. 


Proposed Kentucky Bill Would 
Make LP-Gas Public Utility 


The following Feb. 3 bulletin has 
been issued by the Liquefied Petro- 
leum Gas Association: 

“Kentucky House Bill No. 206 by 
Coleman was introduced in the legis- 
lature Feb. 2. This measure would 
place the business of distributing and 
selling liquefied petroleum gas under 
the jurisdiction of the Public Service 
Commission and carry with it the 
consequent state regulation on rates, 
franchise, etc., as a public utility. 

“All members of the industry oper- 
ating in Kentucky or interested in 
Kentucky legislation should express 
their position on this legislation to 
members of the legislature and, if 
possible, appear at the public hearing 
which will be scheduled. 

“The Kentucky Liquefied Petroleum 
Gas Association is expected to vigor- 
ously oppose this measure and it is 
recommended that you contact Her- 
bert Clay, executive secretary of that 
state association and of the Kentucky 
Petroleum Industries committee, and 
offer every assistance possible. LPGA 
will work through and with the Ken- 
tucky state group on this measure. 

“The industry’s position on such 
measures has been that the classifi- 
cation of liquefied petroleum gas dis- 
tribution as a public utility is nei- 
ther justified or proper in view of the 
differences between LP-Gas operations 
and those of a public utility and be- 
cause of the discrimination in singling 
out the distribution of LP-Gas from 
the distribution of other commodities 
such as coal, wood, ete., for public 
utilities regulation.” 
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Ready-Made Advertising for the Dealer 
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Every month the “Profit Package” brings hard-hitting newspaper ads like this. 
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“Advertising Package’ Ready for Dealers 


IDE-AWAKE LP-Gas_ dealers 

throughout the nation, who have 
been waiting for the recently ap- 
proved LPGA official “Profit Pack- 
age” advertising program to get un- 
der way, will be happy to hear that 
the program is now being presented 
to dealers. Representatives are al- 
ready in the field to explain the plan 
and to offer it to individual dealers. 

The material being shown is the 
first fruit of a long-range, skillfully- 
planned campaign that was jointly 
designed by Beals Creative Printers 
and the Lowe Runkle Advertising 
Agency, of Oklahoma City. The pro- 
gram satisfies a long-felt need of the 
individual LP-Gas dealer. It offers him 
a chance to tie-in with a nationwide 
campaign, and still do the advertising 
job he needs to do locally to combat 
competition. 

LP-Gas dealers have been waiting 
for a look at this first material ever 
since the Liquefied Petroleum Gas As- 
sociation adopted the Beals-Runkle 
plan as its official advertising pro- 
gram. Dealers who have seen the ini- 
tial material have been highly en- 
thusiastic about it. Practically every 
dealer who has seen the plan has 
taken all or part of the advertising 
material offered in the monthly pack- 
age. 

In addition to the representatives 
now in the field, more men are being 
trained, so that a wide territory can 
be covered as quickly as possible. 

It is our objective to make this 
program available to every LP-Gas 
dealer as fast as we can. However, 
should any dealer wish to get his ad- 
vertising program started immediate- 
ly, he can write for full particulars 
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By LOWE RUNKLE 
President, Lowe Runkle Co., Oklahoma City 


to Beals Creative Printers, 424 North- 
west 2nd St., Oklahoma City, Okla. 

The idea for this campaign was 
originated last summer when the 
Beals and Runkle organizations, along 
with several other leading advertis- 
ing firms, were asked to submit an 
outline for a national advertising pro- 
gram to the Council of LP-Gas Asso- 
ciation’s meeting in Kansas City. The 
council, highly enthusiastic over the 
program, proposed that it be adopted 
on a nation-wide scale by the LPGA. 

After the plan had won the ap- 
proval of the LPGA advertising com- 
mittee, with Si G. Darling as chair- 
man, the final step was taken in 
September, when the LPGA directors, 
meeting in Salt Lake City, voted to 
give the Beals-Runkle plan the neces- 
sary financial backing to get it under- 
way. Thus, it became the official ad- 
vertising campaign of the LPGA. 

Briefly, the program consists of a 
monthly package of high quality ad- 
vertising material. This includes mail- 
ing pieces for rural routes, envelope 
stuffers, newspaper mats, dramatized 
transcribed radio spots, and colorful 
point-of-sale material such as window 
posters, wire hangers, display cards, 
ete. 

Each dealer can select the items he 
needs, in the quantity he needs. This 
makes the package flexible so that it 
can be trimmed down or expanded to 
fit the budget of almost any operator. 

Dealers are being given the oppor- 
tunity to sign up for a 12-month pro- 
gram that will cover, in a timely man- 








ner, the many uses of LP-Gas (such 
as cooking, refrigeration, water heat- 
ing, ete.). 

An unusual feature of the program 
is the fact that a part of every dollar 
a dealer spends for this advertising 
material goes into a fund for farm 
paper advertising to publicize the LP- 
Gas industry. The money collected in 
this manner will be used in farm pa- 
pers having the greatest circulation 
in the area in which the dealer is 
located. 

From the initial dealer response, 
it is evident that LP-Gas dealers 
realize how the whole industry will 
benefit through concerted action. 
When the program is going in full 
swing, hundreds of LP-Gas dealers 
will be running the same newspaper 
ads, using the same radio spots, and 
sending out the same mailing pieces, 
all at the same time. These will be 
backed by farm paper ads carrying 
the same theme. 

From the number of dealers who 
have already signed up for the plan, 
it can be predicted that LP-Gas deal- 
ers will go all-out to take advantage 
of this opportunity to “tell their 
story” about the “modern fuel be- 
yond the gas mains.” 


C. C. Turner Again Associated 
with Utilities Distributors, Inc. 


Court C. Turner, prominently iden- 
tified with the LP-Gas industry in 
the Northeastern states for many 
years, is again associated with Utili- 
ties Distributors, Inc., Portland, 
Maine, after an absence of seven 
years. He will head the sales promo- 
tion department. 

During the intervening years Mr. 
Turner has been associated with 
other similar organizations and wrote 
“The Bottled Gas Manual” and an 
industrial and commercial series of 
articles for BUTANE-PROPANE News. 


82 


Western Electric Uses Propane 
to Avoid Costly Shutdown 


By GEORGE E. TOLES 


The Buffalo, N. Y., plant of West- 
ern Electric Co. avoided a disastrous 
production stoppage during the recent 
gas shortage in Buffalo by having 
protected itself in advance with pro- 
pane gas. The company employs more 
than 3000 persons at the plant. 

Western Electric some time ago 
ordered 150,000 gallons of propane 
gas and put in a $15,000, 30,000-gal- 
lon storage installation that supplies 
more than 4,250,000 Btu’s needed ev- 
ery hour for the busy plant’s pro- 
duction requirements. 

Plant Manager Harold V. Schmidt 
said “we have continuity of opera- 
tion and are keeping our people work- 
ing,” as a result of the propane. Pro- 
pane costs Western Electric about 
$100 a day. 

After a photo appeared in a Buf- 
falo newspaper showing the use of 
“bottled gas” by the Westinghouse 
Electric plant, Erie County Gas Serv- 
ice, Inc., propane gas supplier, was 
deluged by telephone calls from per- 
sons with gas-fired heating equipment 
living in cold homes. 

“We cannot supply home owners 
with gas,” said President Karl E. 
Hand. ‘We have barely enough cylin- 
ders to take care of our contracts 
with Westinghouse, South Buffalo 
Railway, Taber Instrument Co., the 
U.S. Coast Guard and other indus- 
trial plants.” 

Mr. Hand said the company has 
been “swamped” with telephone calls 
since the newspaper picture appeared. 

“The calls interfere with those from 
our regular customers who have first 
call on our services,” he said. “We 
are indeed sorry that we cannot help 
everyone who calls us, but we believe 
we are doing the most good by as- 
sisting as many plants as possible to 
remain in production.” 
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New England Firm Specializes 






In Domestic Customers Only 


TEADY growth made possible 

by careful operations and 
“hard, consistent work, seven days 
a week,” is the key to the success 
of the three organizations which 
now market “Homgas” in nine 
states. They do business in all the 
New England states, and in New 
York, New Jersey and Pennsyl- 
vania. 

In this article, we shall review 
the growth of this widespread pro- 
pane distribution organization in 
the Northeast, with*a view to ana- 
lyzing its methods and reasons for 
success for the benefit of distrib- 


By ED TITUS 


utors and dealers in the rest of 
the country. 

A familiar figure at industry 
meetings all over the country is 
Max Raflowitz, who with his two 
brothers, Moe and William, own 
two of the three corporations 
which market Homgas. And one of 
their corporations in turn owns a 
half interest in the third corpora- 
tion. 

The original organization, The 
Home Gas Corporation, covering 


Loading platform at Housatonic, Mass., plant of The Home Gas Corporation. Truck in foreground 


belongs to 


distributor. 
















































Three-story warehouse and office at the com- 
pany’s plant. Max Raflowitz is standing in 
front of the truck. 


the New England states, at this 
writing has 12,712 consumers. A 
second one of the group, Adiron- 
dack Bottled Gas Corporation, 
operated separately but with the 
same ownership, in New York 
State, has 2976. The third, The 
Fuelgas Corporation, operates in 
part of southern New York State, 
and in New Jersey and Pennsyl- 
vania. This article covers the first 
two only. At a future date, The 
Fuelgas Corporation will be cov- 
ered in a separate article. — 

Queried as to what hurdles they 
had to overcome in building up 
their business, Max Raflowitz 
said: 

“The greatest problem has 
arisen from the fact that up un- 
til 1945 our companies. had estab- 
lished dealers and operated on the 
basis of selling them outright the 
gas, cylinders, equipment and ap- 
pliances. This type of operation 
did not work well, from the deal- 
er’s or from our company’s point 
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of view. There wasn’t sufficient 
protection for our company for 4 
stable outlet for its supply. An¢ 
the dealer felt the need of proper 
protection by the company in re 
spect to supply and complete main. 
tenance of operation under all reg. 
ulations, and also needed the ful! 
support of the company under 
competitive conditions . . 

“So beginning in 1945, we start- 
ed a new program, under which 
we contacted all our dealers fo: 
the purpose of purchasing their 
businesses. 

“The majority of the old dealers 
were willing to go along with the 
plan, seeing in it a definite advan- 
tage for themselves and the cor: 
poration. They resold to us their 
complete equipment and consumer 
accounts. 

“These former dealers were now 
given the title of ‘distributors.’ 
Any new consumer contracts de- 
veloped by them from that day on 
were made in the name of the cor- 





Small parts office. Alfred C. Bartini, plant 
manager, is shown. 
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poration. Old ones were trans- 
ferred to the corporation. 

“The loyalty displayed was very 
gratifying. And such loyalty de- 
manded all our consideration. All 
the gas and equipment available 
to us we had to divide among our 
existing distributors. And we 
couldn’t get enough cylinder equip- 
ment to open new distributors.” 

The new plan — and the deter- 
mination of Home Gas and Adiron- 
dack to stick by their established 
distributors, and try to supply 
them with the maximum in equip- 
ment—has meant that while there 
had been approximately 300 deal- 
ers, the number of present dis- 
tributors is not as great. The 
Home Gas Corporation at this 
writing has 113 distributors and 
Adirondack 54. Dealers who did 
not go along on the reorganization 
or dropped out for other reasons 
were not replaced. On the other 
hand, Mr. Raflowitz stated, the 
business of most of those who have 
remained as distributors has 
grown substantially. 

Every distributor receives a 
handsome’ certificate of appoint- 
ment, suitable for framing and 
hanging on the wall. This helps 
publicize the Homgas name. 

In the mid-thirties, the Raflo- 
witz brothers, appliance dealers in 
New York state, decided the bot- 
tled gas business would offer a 
promising career. They surveyed 
various localities and selected the 
Berkshire Hills, in Western Mas- 
sachusetts, a popular resort terri- 
tory bordering on New York state, 
as a starting point. 7 

So The Home Gas Corporation 
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Walter F. Gillett, employe of longest serv- 

ice with The Home Gas Corporation, who 

started work in 1938 and has not missed a 

day since. He is shown in the fill room, of 
which he has charge. 


was formed at Housatonic, Mass., 
in July, 1937, by Max, Moe and 
William Raflowitz and Charles F. 
Bell. Mr.. Bell left the company 
after a few years, and all the out- 
standing stock now remains with 
the three Raflowitz brothers. 
They operated as one company 
for three years, and then decided 
on a separate corporation for 
southern New York, New Jersey 
and Pennsylvania. The Raflowitzes 


85 





fe 


New, Smaller Safety Relief Valve 
With Double Capacity 


nN entirely new design doubles the flow capacities 
of the new, Weatherhead Relief Valves. Only 
about half the size of old-type valves which they 
replace, yet these new, compact valves give you the 


same unrestricted flow as an open hole. 


These improved Weatherhead Valves are available 
with any desired set pressure, and meet the new 


N.B.F.U. Pamphlet 58 requirements. 


Look Ahead with 


me Weatherhead 


Cleveland 8, Ohio 





PLANTS AT CLEVELAND, OHIO * ANGOLA, IND. « COLUM 





felt they were too far from this 
territory to give satisfactory serv- 
ice unassisted, while at the same 
time serving all of New England. 

The Fuelgas Corporation was 
established, and its territory de- 
fined as New York state west of 
the Hudson River, and south of 
the City of Kingston, including 
that part of Ulster county south 
of Route 209, as far as Sullivan 
county, and all of Sullivan, Or- 
ange and Rockland counties. Route 
209, which divides its territory 
from Adirondack Bottled Gas, runs 
from Kingston to Port Jervis. 

The Fuelgas Corporation is 
owned 50% by The Home Gas 
Corporation, and 50% by the Birn- 
baum family, of Kauneonga Lake, 
N. Y.,—Adolph Birnbaum and his 
two sons, Morris and Daniel. Head 
office is at Chester, N. Y. 


Subsidiary Company Formed 


The following year, 1941, Adi- 
rondack Bottled Gas Corporation 
came into being with headquarters 
at Hudson Falls in Washington 
county, N. Y. The word “Adiron- 
dack” was used for the new cor- 
poration because it was expected 
its main effort would be in the 
Adirondack mountains. Its terri- 
tory includes everything east of 
the Hudson river in New York to 
the New England line, and all of 
the state west of the Hudson ex- 
cept for Fuelgas territory. All the 
_ stock in Adirondack is held by the 
_ three Raflowitz brothers. But it is 
run as a separate corporation. In 
charge of the northern territory 
' for Adirondack is Leon M. Konow. 
The parent company, The Home 
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Gas Corporation, operating in all 
New England, still has its home 
office in Housatonic, Mass. There 
they maintain a downtown office 
and a bulk plant consisting of two 
storage tanks of 18,000 and 12,000 
gallon water capacity, respective- 
ly. There are two principal build- 
ings, one including the filling 
room, with six scales, with a load- 
ing platform outside. Walter F. 
Gillett, the employe of longest 
service, who started work in 1938 
and hasn’t missed a day, can be 
seen there any working day in the 
fill room, of which he has charge. 


One Building is Three-Story 


A second and larger structure at 
this plant is a three-story ware- 
house and office, 40 by 85 feet, 
which has just been enlarged and 
improved. Bottom two floors are 
given over largely to storage of 
appliances, equipment and parts. 
Top floor, empty at this writing, 
has just been newly painted, and 
is ready when needed for expand- 
ed offices. A large porch is planned 
for employes to relax and look at 
the Berkshire Hills during lunch 
hour. 

The other bulk plant of The 
Home Gas Corporation is at 
Palmer, Mass., between Worcester 
and Springfield, a central point for 
distributors in Massachusetts, 
Connecticut, Rhode Island, New 
Hampshire and Vermont. 
This plant has two 18,000 gallon 
water capacity storage tanks. 

Adirondack Bottled Gas Corpo- 
ration has a bulk plant at the head 
office in Hudson Falls and others 
at Poughkeepsie (on the Hudson), 
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and Saranac Lake, in the Adiron- 
dack resort territory. Each plant 
has one 18,000 gallon tank. 

The Home Gas Corporation 
owns two railroad tank cars, and 
expects delivery of three more in 
the first quarter of 1948. Adiron- 
dack expects three new tank cars 
in the same quarter. 

Home Gas and Adirondack keep 
separate sets of books and use 
different banks. They make sepa- 
rate financial statements with a 
fiscal year ending Sept. 30. The 











change-over to this fiscal year ac- 
counting from the calendar year 
was decided upon during 1947 
partly because of the difficulty of 
taking inventory in the middle of 
the winter in their territory. Much 
of it is far north and at a high 
enough altitude to cause the 
ground to be covered with several 
feet of snow at times. 

The present fiscal year account- 
ing enables inventory the first 
week of October. A further advan- 
tage is that it means an account- 
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DEEP SEA FRYERS 
have made me a 
lot of friends 


—Dick Keating 





14"' Square | 18"' Square 
aoe FRIED FOODS — COMPLETE LINE to meet 
FRIED FASTER AND each individual need best. 
MORE ECONOMICALLY — delivery. 





SPECIALITIES APPLIANCE CORP.. 1220-4 w. Van Buren St., Chicago 7, * 
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ing at the end of the summer sea- 
son, which is the busy season 
(since they don’t go in for house 
heating). 

Current figures made available 
by Mr. Raflowitz show that The 
Home Gas Corporation, for the 10 
months ending Oct. 31, had gross 
sales of gas and appliances and 
installation fees totaling $536,232; 
and Adirondack gross sales of 
$235,286. The Home Gas Corpora- 
tion sold 5,609,442 pounds of gas 
in New England and Adirondack 
2,173,537. Cylinders and outfits are 
not sold, since they remain the 
property of the central organiza- 
tions. 

The Home Gas and Adirondack 
operations do not attempt to com- 
pete anywhere with city gas. They 
are entirely beyond the mains. 
Seventy-five per cent of their busi- 
ness is straight gas cooking in 
homes, 20% gas water heating, 
and 5% miscellaneous. They’d 
rather have 100 small customers 
in a given area than two very 
large customers buying as much 
gas as the 100. 

Regarding industrial and com- 
mercial installations, Max Raflo- 
witz says: 

“We've had many requests for 
industrial installations. All have 
been turned down along with large 
commercial installations. We’re 
primarily operators for the domes- 
tic consumer. We’ve turned down 
the industrial and large commer- 
cial business because we felt the 
return would be low in our case 
for the amount of effort we put 
in.” ao | 


They prefer to spread out over 
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a large territory and secure the 
type of business in which they 
specialize, rather than operating 
in a small territory and going aft- 
er all types of business. And _ be- 
sides, Max Raflowitz explains, they 
have all the business they can take 
care of without taking on the in- 
dustrial type at this time. 


Other Appliances Always Sell 


One reason they like domestic 
business best in their territory is 
that “there is always something 
that can be sold in the appliance 
line.” When a gas stove installa- 
tion has been made, there are the 
refrigerator and water heater still 
to go. 

They have experimented with a 
house heating program, but now 
have given it up for the time be- 
ing. 

“This is not the South,” Mr. 
Raflowitz continued, and as_ he 
spoke the snow was falling outside 
on Main St. “When temperature 
gets down below zero, a floor fur- 
nace will really consume gas.” 

Summer load of both Home Gas 
and Adirondack is three times 
their winter load, due to heavy in- 
flux of summer tourists and resi- 
dents, and the fact the companies 
have not thought it advisable to 
push their house heating business. 

The aim is to sell Homgas en- 
tirely on a two cylinder basis. In 
a few instances where a consumer 
has only one, it is because of the 
scarcity of cylinders. And the sit- 
uation will be remedied as soon as 
possible. 

The price schedule of The Home 
Gas Corporation provides an in- 
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Fig. 2 


centive in price reduction for 
using a larger quantity of gas. The 
price is lowered in accordance with 
the frequency with which a con- 
sumer orders a 100 pound cylinder 
of gas. 

The price for the first two 100 
pound cylinders of gas is $13.50 
each. The following table shows 
the rate per 100 pound cylinder, 
after the first two cylinders have 
been purchased, (the period of 
time being that from when the 
last cylinder was purchased) : 
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6 Months or over.........+. $13.50 
5 Months and under 6 months. 13.00 
4 Months and under 5 months. 12.50 
3 Months and under 4 months. 11.50 
2 Months and under 3 months. 10.50 
31 Days and under 2 months... 9.00 
SO Rie C8 eB a ccdsin fcciiacale:s 8.00 


The following advice to the con- 
sumer is contained in the price 
schedule leaflet which Homgas dis- 
tributors hand out: 

“In order to receive the full 
benefit of this price schedule, the 
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THAT MEETS THE SPECIFICATIONS 
FOR VIRTUALLY ALL TYPES 
OF INSTALLATIONS 

















— CHECK FILLER 
WACUATING VALVE 
with flow of liquid, 
when flow stops. 
pressure check pro- 
pplementary pro- 

mtainer may be 
through the valve 


ded a di ipe has 
ins laa 





(GOR-LIQUID SELECTOR 
ZIN VALVE 


ALY ides for simple, posi- 
setting of system for 
M A UBrvapor or liquid with- 
al without altering or 
atling container, pro- 
a pipe has been 


sw | 


RESO MULTIVALVE Oureits 
Are Your Best Buy For 


Butx Detivery Systems 





VAPOR RETURN AND 
EXCESS FLOW VALVE 
Speeds up filling by equal- 
izing pressure between 
container and truck tank. 
Excess flow valve guards 
against hazardous discharge 

in event of accident. 


SHUT-OFF VALVE 
Provides for positive shut- 
off of fuel supply from stor- 
age container when neces- 
sary. Packless diaphragm 
construction eliminates 
dangerous and costly leaks. 





SAFETY RELIEF VALVE 
Relieves excessive pressures 
which — result from 
fire, overfilling or other 
causes. An additional safety 
relief valve is available as 
optional equipment where 
required. 


PRESSURE GAUGE AND 
FUSE PLUG (Optional) 
Pressure gauge permits 
checking vapor pressure of 
fuel in container. Fuse plug 
supplements the protection 
provided by the safety 
relief valve. 








LIQUID LEVEL GAUGE 
Multivalve design permits 
the installation of a slip 
tube gauge (with or with- 
out fixed liquid level gauge) 
or a float type gauge. 


HEAVY DUTY FORGED 
BRASS BODY 
Eliminates leaks due to po- 
rosity; precision-machined, 
held to close tolerances. Only 
One container opening re- 
quired to install Multivalve, 
resulting in lower installa- 
tion costs. Multivalve head 












provides for all parts re- 
quired by regulations. 


R880) 
LP GAS EQUIPMENT 
Stocked by 
These Exctusive 
GAS EQUIPMENT CO. 
Dallas, Texas 
GAS EQUIPMENT SUPPLY CO. 
Atlanta, Ga. 


: WESTERN GAS EQUIPMENT CO. 
Chicago 30, Illinois Monterey Park, Calif. 


A. C. FINK, S. A., Mexico, D. F. 
r and Leader in the Design and Manufacture of EMPIRE BRASS MFG. CO., LTD. 
tision Equipment for Using and Controlling LP Gases 


LOW PRESSURE 
REGULATOR 

Either of two sizes are avail- 
able with Multivalve out- 
fits. One for medium-sized 
systems, another for larger 
sized systems . . . assuring 
accurate and dependable 
control over a wide range 
of load demands. 





Os 


*BASTIAN- BLESSING?" 


4201 W. Peterson Avenue 


























consumer must report to the dis- 
tributor immediately when gas 
cylinder is empty. 

“The price charged will be based 
on the day the distributor receives 
notice from the consumer that the 
gas cylinder is empty .. .” 

Each distributor has his inven- 
tory. For each contract he gets and 
turns in, he’s entitled to another 
outfit. 

Installation charges vary from 
$19.75, the usual residence charge, 
to $28.75 for a job with a heavy 
duty regulator. The distributor 
gets 25% of these charges. 


Profitable Range of Operation 


The Raflowitz brothers have con- 
cluded that a distributor must be 
no more than 75 miles from a bulk 
plant to have a profitable opera- 
tion. They expect to establish more 
bulk plants “when the construction 
price is again reasonable.” But for 
the time being they have deferred 
plans to have 10 new bulk plants 
by 1950. 

The Home Gas Corporation for 
its New England operation has five 
trucks—one of five tons, a three- 
ton truck, a two-ton truck, and 
two half-ton trucks. Home Gas and 
Adirondack operate no tank trucks. 
Fuelgas does. 

The delivery of cylinders is han- 
dled by the distributors in their 
own trucks. They drive in with 
their empties, exchange them for 
full ones. The central organization 
maintains the cylinders. A spray 
paint job is done every time a cyl- 
inder needs it. 

The distributor learns that one 
of a consumer’s cylinders is empty 
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through the consumer mailing in 
a reorder card. The consumer, of 
course, has an incentive to do this, 
knowing that the sooner he mails 
the card, the lower the price he 
will pay for the next cylinder of 
gas installed. Through this incen- 
tive the distributor keeps in touch 
with the consumer’s needs by a 
method of check-up which has 
proved to be economical. 


Truck Carries 50 Cylinders 


Distributors’ trucks carry ap- 
proximately 50 cylinders. Cylin- 
ders are all stencilled “Homgas.” 
The distributor pays 50% of the 
retail price of the cylinder full of 
gas on receiving it. The rest of the 
price is for him, to cover his ex- 
penses and profit. 

The Home Gas Corporation is 
opposed to a sub-dealer system. 

The company has developed an 
advertising program which it is 
holding in readiness. For future 
use in sale of appliances, each dis- 
tributor keeps a complete record of 
every appliance in every con- 
sumer’s home. Home Gas has four 
salesmen, Adirondack two. Their 
job is entirely contacting distribu- 
tors. Stanley J. LaPinsky, vice 
president, is in charge of sales. 

Service classes are taught by the 
company’s service manager, Orville 
De Rose, who holds schools 
throughout the territory. Distribu- 
tors and salesmen are encouraged 
to attend them. 

The company has found it ad- 
visable to retain a national firm of 
auditors and accountants because 
it is essential for its business rec- 
ords to be permanent and well 
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View of storage tanks at plant of The Home Gas Corporation, Housatonic, Mass. 


maintained. Among other objec- 
tives of the accounting set-up, the 
head offices aim to know where 
every cylinder is at all times. 

A duplicate set of records for 
every consumer account is main- 
tained by Home Gas and Adiron- 
dack at a special office in Great 
Barrington, Mass. These records 
match those of the distributors. 
They provide a safeguard against 
the distributor’s records being de- 
stroyed. Plant inventories are kept 
there. Also a record of every con- 
sumer’s address and equipment. 
The company feels that complete 
records of this sort are absolutely 
necessary, if it is going to know 
and guide the distributor’s busi- 
ness to success. 
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All three corporations which 
handle Homgas use the same 
forms. For purposes of the new 
program of buying up dealers’ 
businesses and making them dis- 
tributors, there is one contract 
form under which a dealer’s busi- 
ness is bought, a second which 
makes him a distributor. Distribu- 
tors are furnished with delivery 
slips for consumers and with files 
and index card systems at no 
charge. 

The purchase sales agreement 
provides for the sale of the lique- 
fied petroleum gas and gas burn- 
ing appliance and equipment busi- 
ness of the dealer, “together with 
all gas cylinders, gas regulators, 
gas tanks, and each and every 
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MR.LP—GAS DEALER! 


SPEED UP YOUR TANK FILLING WITH 


4 





QUICK FILLER and 
VAPOR RETURN VALVES . 


Check your tank valves— 
there’s a difference! 


Greater flow capacity with S-L Filler 
and Vapor Return Valves permits 
faster filling. 

Conforming to NBFU Standards 
(Pamphlet 58), both valves are rug- 
ged in construction, compact in 
design and easily fitted into close 
quarters. Each valve is factory 
assembled, tested and supplied as 
a complete unit. 


Tank builders and LP-Gas 
Dealers benefit alike by 
specifying S-L Fittings— 
fittings that fit. 


SELWYN-LANDERS 


COMPANY 


No. 710%” VAPOR RETURN VALVE 4709 E. Washington Boulevard 
Los Angeles 22, California 





@) Listed by Underwriters’ Laboratories 
“BETTER FITTINGS IMPROVE YOUR PRODUCT” 
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other fixture and material of every 
kind . including also all gas 
service equipment loaned or _ in- 
stalled by the seller in every con- 
sumer’s location served by the 
seller, as well as all contracts and 
agreements ... and the good will 
of the seller in and to said busi- 
ness.” 

In a clause which goes into con- 
siderable detail, the dealer agrees 
not to engage in the butane or 
propane business for five years in 
any of the New England states or 
in New York, New Jersey and 
Pennsylvania. 


Five-Year Contracts Given 


Following the sale of his busi- 


' ness to the central organizations, 


the distributor signs an agreement 
with them for a five-year period, 
with automatic annual renewals 
until one or the other gives notice. 
The company agrees to ship the 
distributor gas service equipment, 
cylinders, gas burning appliances, 
and liquefied petroleum gas. 

The distributor makes all in- 
stallations of gas service equip- 
ment at premises of consumer ac- 
counts, and ‘receives from each con- 
sumer a sum for the use thereof, 
as fixed by the company. These 
sums are retained by the distribu- 
tor to reimburse himself for de- 
posits he has paid to the company 
for items of equipment so installed, 
and to compensate himself for the 
installation. The distributor is re- 
quired to secure from the con- 
sumer a_ standard consumer’s 
agreement before making instal- 
lations or delivering gas, and the 
forms for this are furnished by 
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the company. Distributors are re- 
quired to transmit the standard 
consumers’ agreements to the com- 
pany within 24 hours of their exe- 
cution. The same applies for car- 
bon copy receipted sales slips and 
delivery receipts for each sale of 
Homgas. 

As stated, the distributor price 
of Homgas is 50% of the consumer 
selling price as set forth in the 
schedule of consumer prices. All 
orders for gas are required to be 
accompanied by remittances of 50% 
of the consumer selling price, com- 
puted on the highest priced consu- 
mer classification then in effect, 
subject to such adjustments as may 
be warranted upon proof by means 
of receipted sales and delivery re- 
ceipts that some or all of the prod- 
uct was sold by the distributor to 
consumer accounts in a lower clas- 
sification. 


Company Owns Equipment 


Equipment and cylinders re- 
main the sole property of the com- 
pany. Transportation charges for 
empty and full cylinders to and 
from the .company’s filling plant 
are paid by the distributor. 

If the consumer ceases to pur- 
chase his entire liquefied petroleum 
gas requirements, or otherwise 
breaches the standard consumer’s 
agreement, or if any gas other 
than Homgas is used, the distribu- 
tor is required to remove gas serv- 
ice equipment and cylinders from 
the consumer’s premises. 

Among safety provisions in the 
agreement, there is one that the 
distributor shall not sell any lique- 
fied petroleum gas to any consumer 


103 








Not An “Adaptation” — A REAL LP-GAS FURNACE 
Engineered For LP-GAS Throughout, By 
AMERICA’S LARGEST MAKER of HOME-HEAT UNITS 






















Exclusive LP-Gas 
Burner—especially 
engineered for LP-Gas. 
Not an “adaptation"; 
approved by AGA. 


Has all famous 
Coleman “Warm-Floor” 
features millions are 
reading about—gives you 
more “pre-sold” customers. 














Exclusive patented 
Streamlined Bottom 
that speeds warm-air 
flow; sold thousands 
on Coleman! 


Works with Butane, 
Propane or Mixed 
LP-Gases—widens your 
b opportunities for selling. 




















Automatic Safety 
Pilot—with 100% 
positive shut-off—a 
safety feature that sells. 








America’s largest maker 
of home-heating units— 
trusted by millions. 









HERE’S THE ONLY NATION- 
ALLY-KNOWN FLOOR FURNACE 
WITH SPECIAL LP-GAS 
ADVANTAGES--SO-- 










LET’S MAIL THIS COUPON 
FOR DETAILS OF THE 
COLEMAN FRANCHISE! 








COLEMAN CHALLENGES COMPARISON! 
Send now for these facts — about this advanced Cole- 
man LP-Gas Floor Furnace that you can sell easier, 
with faster turn-over. Compare the Coleman features 
that have won thousands, against any other floor 
furnace. Compare Coleman’s special engineering, that 
makes this a TRUE LP-Gas unit! Compare the way 
Coleman backs you with merchandise and advertising. 
And get the terms of the Coleman franchise which 
have already won so many top dealers. Coleman wel- 
comes every comparison, for comparison will win you, 
too. Mail the coupon now! 














The Coleman Company, Inc., 
Wichita 1, Kans.; Philadelphia 8 (Terminal Commerce Bldg.); Los Angeles 54. 


The Coleman Co., Inc., Dept. BP-657, 
Wichita, Kansas. 













Yes, please have your Coleman distributor 
Inear me give me full facts about the dealer 
franchise for Coleman LP-Gas Floor Furnace 


in my locality. | 

linn ———- 
Store Name... ein . | 
Ly 


Address. ae 
City....... ‘ . State 
8 a SS SA TN ene nS 
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for use in appliances or equipment 
which do not comply with require- 
ments of the Interstate Commerce 
Commission, Bureau of Explosives, 
Board of Fire Underwriters, and 
other authorities. 

Neither the distributor nor his 
agents or employes are deemed 
employes of the company. 

There are four copies of each 
consumer agreement. After an 
agreement is signed by a consumer, 
all four copies go to Great Bar- 
rington where they are signed for 
the company. One then goes back 
to the consumer, one to the dis- 
tributor, one to the Great Bar- 
rington sales office, and one to the 
home office in Housatonic. 

The agreement is for three 
years, with provision for continu- 
ance thereafter until terminated 
by either party with 30 days’ writ- 
ten notice. 


Terms of Customer Agreement 


The “terms, covenants and con- 
ditions” of the standard consum- 
er’s agreement provide that gas 
service equipment shall be deemed 
to include one double cylinder pro- 
tection hood, one double gas op- 
erated regulator with two pigtails, 
and up to 20 feet of tubing and 
the necessary fittings to connect 
regulator to one gas-burning ap- 
pliance. The company has free in- 
gress and egress to the premises 
for all purposes necessary in ren- 
dering Homgas service. 

No gas, other than that sold by 
the company or its duly authorized 
distributor or representative un- 
der the trademark ‘“Homgas,” in 
the company’s cylinders, is permit- 
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ted to be used in connection with 
the company’s gas service equip- 
ment. 

Homgas forms include the fol- 
lowing: 

The distributor’s consumer file 
card (Fig. 1). This provides a rec- 
ord of the delivery of cylinders, 
and makes it possible to figure and 
record the price charged each time, 
this being based on the time of 
the last delivery. Separate columns 
are provided for notification date, 
date installed, cylinder number, 
date returned, consumer’s _ slip 
number, price, charged, paid, and 
balance. On the reverse side there 
is space for listing gas service 
equipment installed at the consum- 
er’s address: hood, regulator, pipe, 
fittings, connections, etc. There is 
also space to list all gas consum- 
ing appliances the consumer is 
using, with the name, make, model, 
year, and from whom purchased. 


Delivery Form Is Complete 


A form for each delivery to a 
consumer (Fig. 2). There are three 
copies of this, one for the com- 
pany, one for the distributor, and 
one for the consumer. Spaces are 
provided for cylinder number re- 
moved, cylinder number installed, 
date when last notice was received, 
and price. There are also spaces 
to check if it is a new installation, 
if it is an addition to an existing 
installation, and if installation is 
removed. The consumer agrees to 
terms and conditions on the re- 
verse side. So that the consumer 
will know for sure whom he is deal- 
ing with, there is a statement on 
this form that “Homgas is mar- 
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keted by The Home Gas Corpora- 
tion, Housatonic, Mass.,” and that 
“The company requests the con- 
sumer to direct all complaints to 
The Home Gas Corporation, Post 
Office Box G, Housatonic, Mass., 
Telephone 119.” 

A form which the distributor 
brings to the bulk plant when he 
brings in the empties to exchange 
for full ones (Fig. 1). This is a 
master sheet in triplicate. Spaces 
are provided for each consumer’s 
name and address, with the num- 
ber of the cylinder removed, the 
date, cylinder number delivered, 
with the date and delivery slip 
number, and the price to the con- 
sumer and the date notice received 
from the consumer. There are 
spaces at the bottom for totaling 
the number of cylinders returned, 
number of cylinders delivered, and 
the total amount received by the 
distributor for the propane gas 
delivered to the listed consumers. 

Careful accounting methods with 
these and other forms have had a 
lot to do with the spreading out 
of the product called ‘‘Homgas” 
from small beginnings a decade 
ago to the point where it is mar- 
keted in nine states of the North- 
east today. 


Harry C. Price, Green's Fuel, 
Passes Away in Florida 


Harry C. Price, who has been asso- 
ciated with Green’s Fuel of Florida, 
Inc., for many years, passed away at 
his home in Sarasota on Jan. 22. 

Mr. Price was well known through- 
out the liquefied petroleum industry 
and until the summer of 1947 he was 
manager of the Lakeland and Plant 
City offices. 
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Electric Distributors Decide 
To Feature Gas Sales 


A recent acquisition to LP-Gas 
wholesalers and distributors for Ok- 
lahoma and the panhandle of Texas 





AMMON JONES, JR. 


GLENN BULLIS 


is the Gas and Electrical Equipment 
Co., located at 11384 West Main St., 
Oklahoma City. 

The new company is owned and op- 
erated by Glenn E. Bullis and Ammon 
Jones, Jr. Last June these men en- 
tered the electrical wholesalers and 
distributors field at the present lo- 
cation, and only recently decided to 
add LP-Gas lines to their stock. 

Both owners are well known to the 
LP-Gas industry of the Southwest. 
Mr. Bullis for the past 2% years, up 
to last June, was Tulsa, Okla., sales 
manager for Southern Gas & Equip- 
ment Co. Mr. Jones, for eight years, 
was representative of the Detroit- 
Michigan Stove Co. 

Connected with the firm as travel- 
ing representatives are Tom Munford 
and Nelson Keller. 

Until recently the firm was oper- 
ated as the Electrical Equipment Co., 
but its name was changed to the Gas 
& Electrical Equipment Co. to better 
describe the nature of its expanded 
business. 
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«|| A TWO-WAY SERVICE 


k- 
es The National L-P Gas Institute has been engaged now for more than two 
= years in training eligible men of good character and a willingness to work, both 
within and cutside the industry, in approved techniques of LP-Gas distribution. 
maintenance and sales. 

The two types of Resident training and our Home Study Course, all GI- 
approved, include the Engineering Fundamentals of LP-Gas, Safety and Specifi- 
caticns, Improved Standards of Domestic and Commercial Installation and Service, 
e Transportation and Equipment, Safety Rules and Regulations. Economics, etc. 


THIS IS WHAT WE MEAN BY A “TWO-WAY SERVICE” 


PROPER TRAINING* PLEASED EMPLOYER* 

AN INSTITUTE TRAINEE, who has re- AN LP-GAS DISTRIBUTOR. who has re- 
cently gone on a job, says: “I would cently employed two men trained here, 
not have believed a man could learn’ says: “Should we ever be looking for 
so much of practical benefit in as short an additional man you may rest assured 
a period of time ... 1 will always -we will look to you and your school for 
boost the training work you do there.” that party.” 

is *_Names and addresses on application. 


“KNOW-WHY” PLUS “KNOW-HOW” 


ent Not only are the constantly improving standards of teaching and training at 





St., this Institute providing a large number of MEN OF THE INDUSTRY as well as 
NEW MEN FOR THE INDUSTRY with the proper combination of ‘“Know-why” and 
op- “Know-how” so vital to improved LP-Gas service, but they are also making 
non trained men available to the industry through a carefully-planned PLACEMENT 
po SERVICE, where and when they are needed most—and without cost to the 
industry. 
and IF YOU have men in vour employ whom you feel should have this training 
lo- in improved LP-Gas distribution techniques—-YOU are interested in preparing 
to yourself for employment on a permanent basis in this fast-growing business—YOU 
need additional men with this kind of training— 
- FILL IN THE COUPON BELOW AND MAIL TO US FOR FULL PARTICULARS. 
est. |) me a ee eee eee 
up NATIONAL L-P GAS INSTITUTE, 
les Tulsa 3, Oklahoma. 
1ip- Please send me complete information regarding: 
A's, [} 30-day Resident Course Trained Men Available for— 
it- (_] 4-Months Resident Course C] Installation CL) Service 
(] Home Study Course C] Sales [] Supervisory Service 
vel- 0 sini met menace — picssensisntisiansleaieabicinciencecbeialaatai 
ord SC |, ee ee eee ee ee ee ner 
A? Se) Se eee ee ee ea ee 
er- City == = , a es 
No, | | teeter e cee 
7as 
tr | | NATIONAL L-P GAS INSTITUTE 
ded 1105 SOUTH MAIN ST. TULSA, OKLAHOMA Tel. 3-5076 
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Danger lurks when there is no training 

















But cooperation brings control 
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Do You Want an Employe Safety Program ? 
Here’s a Model You Can Follow 


By K. W. RUGH* 


Manager, Philgas Division, Sales Department, Phillips Petroleum Co., 
Bartlesville, Okla. 


HE distribution of liquefied 

petroleum gases on a volume 
scale dates back to approximately 
1927 when the 
first tank car 
shipments were 
made.. Even be- 
fore that time, 
and continuing 
ever since, our 
company and 
other companies 
in the industry 
have worked 
closely with 
those organiza- 
tions and agen- 
cies whose pur- 
pose is to devise safe methods of 
transporting, handling and _ utiliz- 
ing flammable gases. 

The following definition of safety 
is quite appropriate, ‘the develop- 
ment, incorporation and mainten- 
ance of engineering principles in 
the transportation, storage, han- 
dling and using of LP-Gas so as to 
offer maximum economic protection 
to property with a minimum pos- 
sible hazard to human life.” 


KEN RUGH 


*A talk given before the North West Divi- 
sion, Liquefied Petroleum Gas Association. 
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Accidents resulting from equip- 
ment failures have been kept to a 
minimum by the cooperation of the 
liquefied Petroleum Gas Associa- 
tion, regulatory bodies, insurance 
companies, fire prevention agencies, 
the Association of American Rail- 
roads, Bureau of Explosives, Amer- 
ican Gas Association, and many 
other similar organizations. Prac- 
tically every accident connected 
with the transportation or utiliza- 
tion of liquefied petroleum gases 
has resulted because the person in- 
volved lacked sufficient knowledge 
of the product and the equipment. 
Therefore it behooves all of us to 
know the characteristics of our 
product and the proper design of 
LP-Gas utilization equipment. 

It has been recognized that with- 
out safety, little progress can be 
made in developing markets for 
LP-Gas. As a consequence, every 
effort has been made (a) to utilize 
available knowledge pertaining to 
liquefied gases, (b) to comply with 
existing state, federal and local 
regulations, and (c) where no such 
regulations exist, to work with the 
governing bodies in developing reg- 
ulations leading to the safe han- 
dling of these products. 

The LP-Gas systems used today 
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Now READY. . . A NEW caTatoc 


~ \\_ of Superior 
LP-GAS VALVES, 
FITTINGS and ACCESSORIES 


This new catalog illustrates and describes 
SUPERIOR cylinder valves. Also globe, 
line and angle valves—diaphragm pack- 
less and wing cap—in flare or sweat sizes; 
sight glasses, suitable for any normal LP- ~~. 
Gas pressure; and a complete line of <a 
LP-Gas Fittings and Accessories. 








\ Write for Your Copy of Catalog LP-9 Today 


" CHECK THESE SUPERIOR FEATURES © 


‘1. “Etched name and handwheel retainer plate : 
2. Octagon grip handwheel—easy to operate 
oe Husky one-piece lower stem . 

4. improved construction for locking seat securely 

5. Generous opening permits rapid filling of cylinder 

6. New, unique safety relief construction 

7. Body seat design minimizes wear of vital parts 

8. Strong spring assures positive valve opening 

9. Sturdy forged brass body 
10. Multiple metal diaphragm forms positive pressure sea 
11, Metal-to-metal backseat when valve is fully opened 


“Customer may specify special printing, 
and own trade name (special to ofder). 


Superior LP-Gas Cylinder Valves are listed 
as Standard and for Re-examination Service 
by Underwriters’ Laboratories, Inc 





~ 


Valve and 


Fittings Co. 
AVE. ptt 1S ne Be 2 PENNA 


OFFICES IN PRINCIPAL CITIES - STOCKS: CHICAGO (6) + LOS ANGELES (15) + JOBBERS EVERYWHERE 
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are the result of the combined ex- 
perience of many organizations 
whose primary thought has been 
to eliminate hazards and promote 
safety in every manner possible. 
Typical of the organizations coop- 
erating in this effort are equipment 
manufacturers, LP-Gas producers, 
insurance companies, Underwriters’ 
Laboratories, Inc., fire prevention 
officials, the National Fire Protec- 
tion Assocation, National Conserva- 
tion Bureau, National Board of 
Fire Underwriters, and other 
bodies. 

Each has submitted its ideas, 
helped develop new methods and 
equipment for handling the prod- 
ucts, and devised methods of test- 
ing equipment to determine its 
adequacy for the purpose intended. 
A majority of this work has been 
correlated by the Technical and 
Standards Committee of the Lique- 
fied Petroleum Gas Association. 


Education Reduces Accidents 


Safety in the handling of LP-Gas 
and equipment demands a working 
knowledge of some of the principal 
characteristics of the product and 
of the utilization equipment. Our 
greatest insurance against acci- 
dents is for all of us to have effec- 
tive and workable employe safety 
educational programs. Regardless 
of the size of the operation, wheth- 
er one employe or a thousand, such 
programs are essential for the sake 
of our employes, our industry, and 
the public which we serve. We can- 
not afford to take the stand that 
safety programs are for others but 
not for ourselves. 

We have a very definite safety 
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program in our operations and I’ll 
tell you some of the things our ex- 
perience has taught us with respect 
to such a program. 

We have found that in many 
cases top management errs in at- 
tempting to dictate and force a top 
management safety program upon 
the employes. Field employes often- 
times are suspicious of such pro- 
grams and are reluctant and only 
luke-warm in assisting to put such 
safety programs into actual prac- 
tice. As field employes usually 
represent from 85 to 90% of an 
operating company’s personnel, the 
safety program should be 85 to 
90% originated and composed by 
this major group of employes. Em- 
ployes, under compulsion, may com- 
pliment your brain child in your 
presence, but in general, they are 
far more interested in their own 
originated ideas or programs, so 
our job is to assist them in formu- 
lating and correlating their own 
safety program. Team work is 
needed in all successful operating 
plans. Teamwork is vital in making 
employes’ safety programs effective. 

In arriving at individual safety 
programs for separate operations 
we must cover each general phase 
of activities conducted by our re- 
spective companies. In most opera- 
tions these general phases are as 
follows: 


A. Station Gas Handling 


(1) Tank car or transport truck un- 
loading. 

(2) Cylinder or tank truck filling 
operations. 

(3) Maintenance and repairs of 
pumps, piping, tanks, compressors 
and other station units. 








(4) Fire extinguisher drills with 
actual manipulation and operation of 
each type of extinguisher. 

B. Field Operations 

(1) Correct initial gas equipment 
installation (see all applicable provi- 
sions of NBFU Pamphlet No. 58). 

(2) Correct method of gas delivery 
to each type of customer approved 
utilization equipment. 

C. AGA approval requirements of 
appliances and a review of safe oper- 
ation of each type appliance with 
particular emphasis on the explana- 
tion of automatic controls and pilots 
and safety cut-offs. 

D. Employe operation of automo- 
tive units. 

E. General Safety Precautions 

(1) Handling tools. 

(2) Garrying and transporting 
equipment and appliances. 

(3) Use of first aid principles and 
first aid kits. 


The manager directing each bulk 
plant should work with his field 
employes and have them submit 
the questions and data that they 
think should be included under each 
of the above mentioned phases of 
activities. Several days should be 
allowed for the men to study over 
what is applicable and submit their 
data to the manager. After all these 
questions and ideas have been sub- 
mitted, the ‘plant manager should 
correlate all these questions and 
ideas. The plant manager should 
supplement the material supplied 
by his men with questions and data 
that will assure complete inclusion 
and understanding of the following 
important matters: 


(1) Study of properties and char- 
acteristics of the gas handled. 
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(2) Review and questionnaire on 
applicable sections of NBFU Pam- 
phlet No. 58, and the need for making 
installations only in accordance with 
the provisions of this pamphlet. 

(3) Reasons for using only prop- 
erly approved equipment and acces- 
sories throughout all operations. Sub- 
standard and unapproved equipment 
should never be used, as such usage 
may lead to accidents and unwar- 
ranted costs. 

(4) Discussion and reasons for con- 
necting only to AGA Laboratory liq- 
uefied petroleum gas approved appli- 
ances. 

(5) Adequate periodic testing pro- 
cedure for cylinders. 

(6) Adequate periodic testing pro- 
cedure for safety relief valves, excess 
flow valves, and other special items 
on all station and tank truck equip- 
ment. 


The review and checking of de- 
tails of past accidents that may 
have occurred at each plant often- 
times assists the employes in form- 
ulating data and questions that will 
prevent recurrence of such acci- 
dents. These reviews prove very 
helpful in arriving at these pro- 
grams. These above reviews should 
be of fact-finding nature rather 
than for the purpose of fixing 
blame on specific individuals. 

Safety programs arrived at in 
this manner are really representa- 
tive of the men who actually do the 
work and who are in a position to 
make the program actually effective 
in the field. 

Each operating district or bulk 
plant should have an _ employes’ 
safety committee composed of a 
minimum of three field employes to 
assist in administering the safety 
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AUTOMATIC 
WATER HEATER 
FOR L-P GAS 


Yes, every feature of the L-P Waldorf is a 
SELLING feature as well as a SERVING 
feature. Here they are—let them serve YOU 
with sales... 


Grayson Unitrol positive, snap-action thermostat 
with graduated dial for water temperature. 


Electro-magnetic automatic—l00% safety—Gray- 
son Thermo- couple control shuts off completely 
both pilot and main burner in case of gas failure. 
Gas will not flow to main burner until safety pilot 
is lighted and operating. 


Extra heavy precision welded tank, perfectly gal- 
vanized inside and outside by hot dip process. 
Pressure tested to 350 pounds. Assures longer life 
than heaters built with lighter tanks. Compare the 
weights for your own satisfaction —definitely a 
deluxe heater. 


Gleaming white, enameiled steel jacket, baked by 
infra-red process. New attractive chromoloid trim. 


Special long-term guarantee if equipped with 
MAGNEDUR, a corrosion resisting anodic mag- 
nesium rod, 


Approved by American Gas Association. 


WALDORF HEATER COMPANY 


1421 Chestnut Street, Philadelphia 2, Pa. 
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program. One member of this com- 
mittee should be selected by all the 
employes to serve as chairman. It 
is advisable not to allow members 
to serve consecutive terms as it is 
beneficial to rotate the membership 
so that all the field employes will 
have an opportunity to serve on this 
committee, and as often as possible. 


Should Study Accident Causes 


The committee should administer 
the plant’s automotive safety plan, 
having meetings after each mishap 
and attempt to uncover all facts con- 
cerned, as well as the preventive 
measures that can be taken to pre- 
vent future automobile accidents. 
This committee should also investi- 
gate and make recommendations 
as to the cause and prevention of 
certain customer or employe acci- 
dents which the manager may 
designate as being worthy object 
lessons to be used in preventing re- 
currences of such type accidents. 

A series of meetings should be 
scheduled at each plant periodically 
on company time to cover the em- 
ployes’ safety program. Most com- 
pany programs will require from 6 
to a dozen 2-hour meetings. Two- 
hour morning meetings, preferably 
during the middle of the week, are 
suggested at 2-week intervals, as 
experience has proven this interval 
of scheduling is very effective. 
Greater percentage attendance is 
possible and all are more alert in 
the morning. They absorb and re- 
tain far more information than in 
late evening or night meetings. 

In conducting the safety meet- 
ings, the safety committee should 
assist the manager in preparing 
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the data for the meeting as well as 
in conducting the meeting. Charts, 
model cars and trucks, blackboards 
and cut-away samples of valves and 
cylinders should be used to drama- 
tize essential points. Employes not 
members of the committee should 
be assigned to conduct portions of 
the meeting. 

It is not advisable to attempt to 
cover too much ground in one meet- 
ing. It is better to cover only that 
much useful data that can be well 
absorbed and remembered. Make 
sure that adequate time is allowed 
to thoroughly drive home all essen- 
tial points. Those conducting the 
different parts of each meeting 
should make ample _ preparation. 
These meetings are too important 
to be handicapped by lack of prep- 
aration. 


Reviews Are Important 


Reviews, examinations and ques- 
tionnaires should be used as follow- 
through on these meetings. At 
times it is helpful to have these 
questionnaires answered in written 
form. It is essental that all cardin- 
al safety instructions be understood 
by all employes. Care should be 
taken that meetings are scheduled 
at times when all employes can be 
in attendance. The office force as 
well as the field employes should 
attend these meetings for safety 
regulations are applicable to all. 

Many companies find it desirable 
to revise and repeat their entire 
series of safety meetings at least 
once a year and to devote time at 
every operation meeting to em- 
phasize certain phases of the safe- 
ty program. 
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P-W MOBILE PACKAGE UNIT 





Something New That Every Dealer Can Use or Sell 


The new Parkhill-Wade mobile package plant offers 
a combination storage and pumping unit that will 
supply fuel for many uses. This compact plant is 
available with storage tanks of 500, 1000 or 1500 gal. 
capacity. Tanks are mounted on welded structural 
steel supports and can be transported safely on flat- 
bed truck or skid. 

Operating equipment includes pump, hose, nozzle 
and all necessary pipe and fittings. There is nothing 
more to buy. It is fully assembled and ready to 
operate, when received. 

The latest design incorporates P.O.L. service valve 
in head of tank. This is ideal for providing gas for 
the operation of dealer's shop equipment or office 
appliances. On construction jobs, or on the farm, 
this quick, adequate vapor supply has unlimited uses. 
For complete information, write: 


Parkhill-Wade 


L.P.G. DIVISION 


¢ 5017 E, Anaheim-Telegraph Rd. 
Los Angeles 22, California 
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Has Many Uses 


DEALERS... 

Bottle filling station 

@ Auxiliary to large storage 
@ Fueling motor vehicles 

@ Servicing construction jobs 
®@ Trailer bottle filling 


FARMERS ... 
As a fuel supply for: 

Tractors, trucks 

Lighting plants 

Brooder storage 

Dairy sterilizers 

Hothouse heating 
As mobile transfer storage for 
equipment in field such as 
weed burners, etc. 





Gasoline engine supplied in 
place of electric motor, if 


desired. 
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ASSOCIATIONS 








All organizations serving the liquefied 
petroleum gas industry are invited to send 
to this department notices of forthcoming 
meetings and reports upon such meetings 
after they have occurred.—Editor. 











Michigan 


At the Jan. 19-20 meeting of the 
Michigan LP-Gas Association regis- 
tration exceeded all previous meetings. 
Over 250 dealers, distributors, sup- 
pliers, and fire marshals crowded the 
banquet hall of the Morton hotel in 
Grand Rapids, to witness the magic 
fire demonstration presented by M. 
V. Hansen of the Bureau of Mines. 

Following the presentation, Harris 
A. Goodwin, of The Bastian-Blessing 
Co., sounded the keynote of the meet- 
ing with what might be termed his 
“Man’s Home Is His Castle” address 
wherein he admonished LP-Gas dis- 
tributors and dealers against invading 
man’s domicile with the dynamite of 
an unsafe, unprotected, unorthodox 
gas installation. This was followed by 
the showing of slide pictures taken 
throughout some of the Midwestern 
states. 

A banquet was held on the evening 
of Jan. 19 with President Stinger pre- 
siding and introducing the officers and 
directors of the association. Lee A. 
Brand, of the Empire Stove Co., in 
his talk entitled “Opportunity,” out- 
lined the great expansion of the LP- 
Gas industry and the future trends 
he believes it is destined to take. 

The Jan. 20 session was opened 
with the presentation by Beal & 
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Runkle of their national advertising 
program designed to fit the needs of 
the dealer, whether large or small. 
The program has been endorsed by 
several states and is a definite step 
toward providing the industry with a 
source for advertising aids. 

Following Beal & Runkle, Archie 
Millard, Grand Rapids insurance brok- 
er, explained some of the problems and 
difficulties facing the LP-Gas distrib- 
utor from the insurance company’s 
viewpoint. ; 

Other speakers on the program were 
Keith Davis, engineer, Bryant Heater 
Co.; Arnold Renner, state fire mar- 
shal, and O. Williamson, deputy state 
fire marshal. 

The election of officers for 1948 oc- 





Opposite page: Top left—new officers of the 
Michigan ‘LP-Gas Association, M. L. McHenry, 
Muskegon, vice president; B. L. Launstein, 
Sault Ste. Marie, president; Lou Marshall, 
Petoskey, secretary-treasurer. 


Top right—Keith Davis, Bryant Heater Co. 


Center left—M. V. Hansen, Bureau of Mines, 
Vincennes, Ind. 


Center right—New directors and officers: R. 
Stinger, past president; M. L. McHenry, vice 
president; Victor Storey, director; B. L. Laun- 
stein, president; Joe Reavis, director; Lou 
Marshall, secretary-treasurer; C, E. Haber- 
mehl, director, and Ray St. Cyr. 
Bottom left: Luncheon group (left to right): 
J. O. Reavis, Kalamazoo; C. E, Habermehl, 
Flint; Lou Marshall; Harry W. Richards, 
Reed City. 
Bottom right (top): Lee Brand and (bottom) 
Vernon Beals. 





All photos through courtesy of Austin Jones, 
Toledo, district manager, Kerotest Manufac- 
turing Co. 
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curred at a brief business meeting 
when the following were voted into 
office: 
President—B. L. Launstein, Sault 
Gas Co., Sault Ste. Marie. 
Vice president—M. L. McHenry, 
Pro-Gas Sales & Service, Muskegon. 
Secretary-treasurer — L. Marshall, 
Petgas Co., Petoskey (reelected). 
New directors—Ray St. Cyr, Cyr 
Bottled Gas Co., Marquette; V. R. 
Storey, Shell Oil Co., Detroit. 
Carry-over directors—Clarence Ha- 
bermehl, Fuelgas Co., Flint; J. O. 
Reavis, Bingas Co., Kalamazoo. 
Retiring officers — R. H. Stinger, 
Michigan Bottled Gas Co., Durand, 
president; Earl St. Cyr, Cyr Bottled 
Gas Co., Marquette, vice president. 
Retiring directors—Harry Richards, 
Hi-Therm Gas Co., Reed City; B. L. 
Launstein, Sault Gas Co., Sault Ste. 
Marie. 


North Central Group 
Meets April 1-2 


Chairman E. J. Gustafson of LPGA’s 
North Central District meeting has 
announced an interesting and diversi- 
fied program for this regional meet- 
ing of the Liquefied Petroleum Gas 
Association on April 1-2. 

A two-day meeting, it will be held 
at the Sherman hotel in Chicago. 
Headlining the program are two 
luncheon speakers of national repute. 
Charles Milton Newcomb, a pioneer 
in the field of industrial relations, 
magazine editor and lecturer, will ap- 
pear at one of these luncheons. 

The remainder of the program calls 
for three sessions on the afternoon of 
April 1, with a talk on merchandising 
by J. R. Ozanne, nationally known 
merchandising counsel, a supply clinic, 
with presentations on the supply of 


both LP-Gas and steel by speakers 
from the respective industries who 
know their subject, and a marketer’s 
forum with W. A. Schuette, of Haus- 
gas, Inc., Washington, Mo., as mod- 
erator. 

J. R. Ozanne and Associates, who 
act as merchandising counsel for 
such companies as Marshall Field & 
Co., Carson Pirie Scott & Co., and 
the Burlington Railroad, as a prelim- 
inary to their presentation, are mak- 
ing a spot check of LP-Gas merchan- 
dising practices in the North Central 
area and Mr. Ozanne’s talk will be 
factual and to the point. 


Will Demonstrate Safety 

The Friday morning, April 2, ses- 
sion will see a presentation by C. L. 
Crippen, of Rapid-Thermogas Co., 
Inc., on practical safe practice in an 
LP-Gas cylinder installation. Follow- 
ing Mr. Crippen, Paul R. Johnson, 
editor of the Prairie Farmer, will out- 
line to the LP-Gas industry the rural 
market potential and its wants. Con- 
cluding Friday morning’s — session 
there will be a clinic on LP-Gas sales 
promotion wherein Vernon Beals will 
present the association-sponsored 
packaged advertising program; John 
Pankow, of Detroit-Michigan Stove 
Co., will report on LPGA-AGA moves 
toward mutual cooperation and James 
Gorton, of GAMA, will report on the 
LP-CP range. 

An exhibition hall packed with the 
latest in LP-Gas equipment and ap- 
pliances is promised for this meet- 
ing. The exhibits will be open on 
Thursday morning and evening and on 
Friday afternoon. 

A cocktail party sponsored by the 
exhibitors is scheduled for Thursday 
evening, with all attending invited. 

Members of the committee, in ad- 
dition to Mr. Gustafson, are: Jay V. 
Blount, Central Iowa Service Co.; 
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John E. Brandt, Cribben & Sexton; 
C. B. Dushane, American Meter Cec.; 
R. L. Lindahl, Illinois Bottled Gas 
Co.; H. W. Millner, Heating Research 
Corp.; J. E. Moore, National Gas Co.; 
E. C. Murray, Hills Gas & Appliance 
Co.; Lee Rasmussen, City Gas Serv- 
ice, Inc.; T. V. Scott, Weatherhead 
Co.; H. R. Seacat, Seacat’s Gas Service 
Inc.; Mrs. D. E. Shettlemore, Bemidji 
Bottlegas Co.; R. H. Stinger, Michi- 
gan Bottled Gas Co.; S. E. Switzer, 
Propane Service Co. 


Ohio Industry Men Form 
State LP-Gas Association 


Ohio is the most recent state to 
have made plans to form a perma- 
nent state association of men identi- 
fied with the LP-Gas industry. The 
first meeting occurred Jan. 29 in 
Columbus and, according to Austin 
Jones, district manager, Kerotest 
Manufacturing Co., about 75 LP-Gas 


dealers, distributors and equipment 
men attended. 

Final decision was not reached as 
to which groups should constitute 
regular members and associate mem- 
bers, respectively. 


R. H. Stinger Helped Organize 

Upon special invitation, R. H. 
Stinger, past president and one of 
the organizers of the Michigan LPGA, 
addressed the group with special ref- 
erence to the character of organiza- 
tion formed by his association and 
other state associations regarding 
which he had information. 

It was finally decided to adopt the 
constitution of the New Jersey asso- 
ciation (recently formed) as a tem- 
porary constitution. 

Temporary officers and directors 
elected are as follows: 

J. Richard Verkamp, Verkamp 
Corp., Cincinnati, president. 

R. L. Brammerlin, Bucharis-Pyro- 


Photograph through courtesy of Austin Jones, Kerotest Manufacturing Co. 
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Temporary officers and directors of new formed Ohio Association: G. “Bill” Wright, 
R. R. Roeth, R. L. Brammerlin, J. Richard Verkamp, Lewis W. Gehring, W. G. Duncan, 


W. H. Everett, R. H. Stinger. Mr. Stinger is the i diate past pr 





t of the Michi- 


gan LPGA, and is president of the Michigan Bottled Gas Co., of Durand. 
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fax Gas Service, Mansfield, vice presi- 
dent. 

Lewis W. Gehring, Verkamp Corp., 
Columbus, secretary-treasurer. 

G. “Bill” Wright, Wright Gas Co., 
Inc., Mt. Orab, southern director. 

R. R. Roeth, Roeth Appliance Store, 
Troy, western director. 

W. B. Dunean, Suburban 
Gas Co., Wakeman, northern 
tor. 

W. G. Everett, Bellaire Bottled Gas 
Co., Bellaire, eastern director. 

The elected officers and directors 
were scheduled to meet in the near 
future to draw up a permanent con- 
stitution and by-laws for submission 
to the membership at the next meet- 
ing. 


Handy 
direc- 


Louisiana 


At a special meeting of the Louisi- 
ana Butane Dealers Association, L. 
C. Parker was designated attorney 
for association members and to work 


with R. H. Lee, assistant attorney 
general, who will represent the state 
LP-Gas Commission in the prepara- 
tion of a revision of Act 99 of 1942, 
as amended, with the view of securing 
legislation that will be both satisfac- 
tory to the industry, enforcible, and 
that will clarify certain provisions of 
the present law. 

It is desired that all Louisiana 
members of the association send rec- 
ommendations or suggestions to Mr. 
Parker and that non-members send 
their recommendations to the office of 
the LP-Gas Commission in Baton 
Rouge. 


NBPA 


Arrangements for the 1948 con- 
vention of the National Butane-Pro- 
pane Association, scheduled for the 
Congress hotel, Chicago, next Sept. 
20-22, are already well underway. 

Those who exhibited at the 1947 
show in St. Louis have been given 





Newly elected officers of the Louisiana Butane Dealers Association (left to right): 
E. T. Jordan, vice president, Baton Rouge; R. Leslie Kiper, president, Monroe; E. C. 


Readhimer, secretary, Campti. 
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Van L. Leary is treasurer. 
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FOR SAFETY’S SAKE 
L-P_GAS MEN INSIST ON 


THE INDESTRUCTIBLE GASKET 
AND PIPE-JOINT SEALING COMPOUND 
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THE L-P GAS INDUSTRY IS TiteSeo2 BOUND 


L-P Gas men know that a TITESEAL treated joint 
or connection is safe protection against leaks and losses 
all the way from refinery to appliance installation. 
When applied to underground pipe connections it elimi-- 
nates costly digging up of lines to repair joint leaks. 
Above ground it cuts maintenance, assures safe instal- 
lations and all gas reaching the user. For safety’s sake 
insist on TITESEAL. Available in % pint and pint 
Brush-in-Top cans, quarts and gallons. 


suc. RADIATOR SPECIALTY COMPANY 
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Ta fem © RADIATOR SPECIALTY COMPANY OF CANADA. LTD. TORONTO 
© GOLDEN STATE RUBBER MILLS, LOS ANGELES. CALIFORNIA 
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first opportunity to select space at 
the 1948 show. They have been pro- 
vided with floor plans of the exhibit 
to guide them in making selections. 

After last year’s exhibitors have 
had an opportunity to choose their 
spaces, the remaining exhibit space 
will be made available to others in 
the industry. The space was expected 
to be open to new exhibitors early in 
March. 


PRESIDENT SECRETARY 





Cc. R. WILLIAMS WM. F. LOWE 


NGAA Program Will Be 
Informative to LP-Gas Men 


The Natural Gasoline Association of 
America will hold its annual conven- 
tion at the Texas hotel, Fort Worth, 
March 24-26. Because of many press- 
ing problems confronting the natural 
gasoline industry, this will be a spe- 
cially important meeting. 

According to Wm. F. Lowe, secre- 
tary, there will be some important pa- 
pers delivered covering the position 
of liquefied petroleum gas in regard 
to production and marketing which 
will be read by those intimately fa- 
miliar with the overall situation. 

Entertainment, as usual, will be un- 
der the direction of the Natural Gaso- 
line Supply Mens Association. Be- 
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cause it is anticipated that there will 
be more than a thousand industry men 
in attendance, hotel reservations 
should be made immediately and di- 
rectly with the Texas hotel. 

The NGSMA expects to outdo all 
former efforts at the March conven- 
tion because it will be the 20th one 
held by the NGAA. Members of the 
committee who will act as waiters 
and bartenders will be dressed in the 
loudest of Western garb, 
sombreros and high boots. There is a 
possibility that “Life” magazine may 
take pictures of this event under the 
title of “LIFE Goes to a Party.” 

Unusually fine facilities for the 
meeting have been arranged in Fort 
Worth through the acquisition of the 
North Side Coliseum where ample 
room is available for all sessions. 


LPGA 

The Liquefied Petroleum Gas As- 
sociation has authorized a Canadian 
District and President Ty Ransome 
has arranged for its organization by 
appointing M. E. McLean and C. N. 
Chapman temporary chairman and 
secretary respectively. 

Mr. McLean is with the National 
Propane Co., Ltd., Hamilton, and Mr. 
Chapman is with the Empire Brass 
Manufacturing Co., London, both 
towns in the province of Ontario. 
These men will have the responsibil- 
ity of initiating the movement. 

Canadian dealers and distributors 
will be notified the time and place for 
the first meeting, according to How- 
ard D. White, LPGA executive vice 
president. 


Oklahoma 


Dates for the 1948 Southwestern 
annual convention and trade show of 
the Oklahoma Liquefied Petroleum 
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Gas Association have been changed 
to September 12-14, Fred Yates, as- 
sociation executive-secretary, an- 
nounces. The change was made neces- 
sary in order to secure proper ac- 
commodations at the Skirvin Hotel] at 
Oklahoma City where the convention 
will be held. 

Mr. Yates also announces that 
Charles Monroe, of Perry, Okla., has 
been appointed chairman of the con- 
vention committee to arrange for the 
convention and trade show. 

The opening day, Sunday, will per- 
mit placing of exhibits and registra- 
tion. The following two days will be 
devoted to the convention program. 


Colorado 


The Colorado Liquefied Petroleum 
Gas Association is tentatively plan- 
ning a Spring convention so that 
members won’t have to wait for the 
annual meeting next Fall to discuss 
current industry questions. 

Neither time nor place has been 
decided yet but announcement will 
be made soon. Towns competing for 
the meeting are Estes Park, Canon 
City, Gunnison, Glenwood Springs, 
and Colorado Springs. 

Under instructions from President 
Roy E. Weinman, a membership vote 
by mail is the method adopted for 
selecting the location. 

Colorado is rapidly organizing its 
districts to facilitate solution of prob- 
lems concerning limited areas. So 
far, four districts have been organ- 
ized or are in the process of organi- 
zation as follows: 

NORTH EAST—Counties of Mor- 
gan, Logan, Phillips, Sedgwick, Yuma 
and Washington. District officers: Joe 
Alberta, president; L. X. Wernet, sec- 
retary. Meets second Friday of each 
month. 


TRI-COUNTY—Counties of Weld, 
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Larimer and Boulder. District officers: 
Carl Bauer, president; C. J. Cunning- 
ham, secretary. Meets first Monday 
every second month. 

DENVER METROPOLITAN 
AREA—Includes city of Denver and 
suburban territory. District officers: 
W. M. Baun, president; G. G. Weak- 
land, secretary. Meets second Mon- 
day of every month. 

EAST CENTRAL—Organizing, fix- 
ing boundaries. Under direction of 
Dell Olson. 


Fetherston Again Secretary 
Compressed Gas Association 


Three hundred attended the meet- 
ings and 500 were at the banquet at 
the 35th annual meeting of the Com- 
pressed Gas Man- 
ufacturers’ Asso- 
ciation, Ine., at 
the Waldorf-As- 
toria in New 
York, Jan. 19-20. 

The following 
officers were 
elected for the 
coming year. 

L. W. Hench, 
American Oxygen 
Service Corp., 
Harrison, N. J., 
president; Ed- 
mund Rowland, 
Henry Bower Chemical Manufactur- 
ing Co., Philadelphia, first vice presi- 
dent; and K. G. Jobson, of Linde Air 
Products Co., second vice president. 

Franklin R. Fetherston was re- 
elected secretary and treasurer. Mr. 
Fetherston is vice president of the 
Liquefied Petroleum Gas Association. 

Elmer O. Mattocks, of Phillips 
Petroleum Co., delivered a paper on 
“Use of Unfired Pressure Vessels in 
the Liquefied Petroleum Gas Indus- 
try.” Among other papers were “Di- 





F. R. FETHERSTON 
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rect Application of Anhydrous Am- 
monia to the Soil,’”’ by John R. Riley, 
Jr., Spencer Chemical Co., and “The 
Design and Construction of Pressure 
Vessels,” by H. C. Boardman, Chicago 
Bridge and Iron Co. 

Dr. Karl K. Darrow, Bell Telephone 
Laboratories, Inc., talked at one of 
the luncheons on “Cosmic Rays” and 
Dr. G. Edward Pendray at the other 
luncheon on “Rockets.” 


New Jersey 


Organization of the New Jersey 
Liquefied Petroleum Gas Association 
was completed at an _ enthusiastic 
meeting attended by more than 60 
persons at the Far Hills Inn, Somer- 
ville, N. J., Feb. 16. Officers were 
elected and articles of association 
adopted. 

The following were elected officers 
of the new association: 

Edward A. Keible, Northern Gas 
Co., Ledgewood, president; Manny 
Gale, Keyport Hardware Co., Key- 
port, vice president; J. L. Earhart, 
Blairstown, secretary, and Guy Rich- 
dale, Sr., Somerville, treasurer. 

Under the articles of association 
which were adopted, four districts 
were set up, and the following were 
elected directors from each of these 
districts: 

Southern District (No. 1) — Lou 
Katz, Natural Gas Co. of New Jer- 
sey, Hammonton; J. F. Casey, So- 
cony-Vacuum Oil Co., Pitman. 

South Central District (No. 2)— 
Benjamin R. Pogue, C. H. Roberson, 
Inc., Freehold; Murray Glass, Modern 
Gas, Lakewood. 

North Central District (No. 3)— 
L. B. Pettit, Gas Products, Inc., Flem- 
ington; Al Milchanoski, Somerset Gas 
Co., New Brunswick. 

Northern District (No. 4)—Rob- 
ert Nicholson, Cyl-Gas Co., Oak Ridge; 
Mitchel H. Martin, T. & M. Gas and 
Electrical Appliance, Newton: 
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Active and associate memberships | 
are provided. Dues of active members | 


are $25 a year and $10 for associate 
members. Only active members have 
votes. 





CALENDAR 


March 18-19—National Butane-Propane As- 
sociation Board of Directors, Jefferson 
Hotel, St. Louis. 


March 24-26—Natural Gasoline Association 
of America. Texas Hotel, Fort Worth. 


April 1-2—LPGA North Central District. 
Sherman Hotel. Chicago. 


April 5—Council of LP-Gas Associations. 
Atlanta, Ga. 


April 5-6—Liquefied Petroleum Gas Asso- 
ciation Board of Directors. Statler Hotel. 
Washingten, D. C. 

April 5-7—Gas Appliance Manufacturers 
Association. Drake Hotel. Chicago. 


April 14—Louisiana Butane Dealers Asso- 
ciation. Jung Hotel. New Orleans. 


April 12-13— Florida Liquefied Petroleum 
Gas Association. Sheraton Hotel. Daytona 
Beach. 


April 19-26—Florida LP-Gas Association. 
Spring Conference. Daytona Beach. 


May 10-13—National Fire Protection Asso- 
ciation. Hotel Statler, Washington, D. C. 


June 1-6—Liquefied Petroleum Gas Asso- 
ciation Annual Convention and Interna- 
tional Trade Show. State Fair Grounds, 
Sacramento, Calif. 


June 2-5— University of Tulsa LP-Gas 
Short Course. Tulsa, Okla. 


June 13-16—Texas Butane Dealers Asso- 
ciation, San Antonio. 


Sept. 12-14—Oklahoma LP-Gas Association. 
Skirvin Hotel, Oklahoma City. 


Sept. 16-18—National Petroleum Associa- 
tion. Atlantic City, N. J. 


Sept. 20-22—National Butane-Propane As- 
sociation, National Convention and 
Trade Show. Congress Hotel, Chicago. 


Oct. 4—AGA Convention and GAMA Exhi- 
bition. Atlantic City, N. J. 
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Kansas Association Stages 
LP-Gas Service School 


LP-Gas men assembled for a prac- 
tical course in service problems spon- 
sored from Feb. 23-26 by the Kansas 
LPGA. It was the first attempt at an 
extensive training program by the 
association. 

The classes were conducted by the 
University of Kansas extension de- 
partment in cooperation with the 
State Board for Vocational Education 
and the State Fire Marshal’s office in 
the Broadview hotel, Wichita. 

Instructors from the industry han- 
dled the subject matter and gave 
practical demonstrations. The program 
included a range of topics covering 
characteristics of the product, instal- 
lation procedures, appliances, auto- 
matie controls, carburetion, storage 
tanks, cylinders and bottles, transfer 
of products, proper venting, rules and 
regulations, and customer relations. 

Among the instructors and the sub- 
jects they will cover are: J. D. Eckels, 
service manager, Coleman Co., dis- 
cussion and demonstration of LP-Gas 
heating; F. D. Constance, service 
manager, Tappan Stove Co., proper 
servicing of LP-Gas ranges; Dewey 
Thoes, Cities Service Oil Co., transfer 
of products; D. D. Buttolph, Phillips 
Petroleum Co., storage tanks and ac- 
cessories; and Rex Wheeler, The 
Humburg Co., proper venting of ap- 
pliances. 


Tulsa U. Schedules LP-Gas 
Short Course, June 2-5 


An intensive three-day short course 
in LP-Gas appliances will be offered 
by the University of Tulsa June 2-5. 
It will be similar in nature to the 
short course given last Fall by the 
university and will consist of two 
sessions, one general and the other 
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specialized, with subjects including 
hot water heaters, gas refrigeration, 
liquid meters, automatic ranges, au- 
tomatic controls, burner selection and 


adjustment, carburetion, proper in- 
stallation principles, and _ heating 
equipment. 


The advisory committee includes: 
G. W. Bach, Robert L. Buckingham, 
R. J. Coughlin, F. N. Havens, Earl 
Lamm, William F. Lowe, K. W. Rugh, 
A. T. Scherer, and Howard D. White. 


Michigan LP-Gas Men Present 
Gas School Every Month 


One week courses are now being 
presented once a month by the new- 
ly created Michigan LP-Gas Associa- 
tion Gas School. Under the supervi- 
sion of O. E. Williamson, deputy state 
fire marshal, the first class got un- 
derway Jan. 5 at St. Johns, Mich. 

Initiated by a group of independent 
LP-Gas distributors and supported by 
a number of prominent equipment 
manufacturers, the gas school has 
been taken over by the association. 
The board of directors has decided to 
conduct courses beginning the first 
Monday of the month and lasting 
through Saturday of the same week. 

Representatives of equipment man- 
ufacturers have responded by furnish- 
ing cutaways, charts, working mod- 
els, pamphlets, and bulletins, and 
sending their top flight engineering 
and sales personnel to assist with the 
school curricula. 

A class of up to 20 students will be 
accepted for each session. The course 
as now presented has won the unani- 
mous approval of the directors and 
will continue with little change 
through 1948. Subjects covered: 

Safety codes; state and national 
regulations; LP-Gas regulators and 
cylinder valves; the domestic instal- 
lation with the range, water heater, 
and refrigerator; space heating; ther- 
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mostats and heat controls; industrial 
burners; commercial equipment; the 
dealer’s and serviceman’s responsibili- 
ties. 

It is the aim of the school to pre- 
sent the material in as practical a 
manner as possible. Deputy William- 
son, the school supervisor, is also do- 
ing a major portion of the instruc- 
tion. 

Applications to the Michigan LP- 
Gas Association Gas School may be 
secured either from Lou Marshall, sec- 
retary of the association, 432 E. 
Mitchell St., Petoskey, Mich., or O. E. 
Williamson, c/o Steel hotel, St. 
Johns, Mich. 


Suppliers Reveal Conditions 
Governing Supply and Demand 


From two to five years may be 
required to bring the supply of lique- 
fied petroleum gas up to the demand 
for the products, members of an Ok- 
lahoma legislative council committee 
were told by representatives of two 
leading producers at a hearing at 
Oklahoma City, Feb. 17. 

The manufacturers’ representatives, 
H. M. Hone, Philgas division, Phil- 
lips Petroleum Co., and Jack Brad- 
ley, Warren Petroleum Co., made 
statements refuting rumors that the 
Oklahoma manufacturers are favor- 
ing markets outside of Oklahoma in 
their winter-time sales of LP-Gas. 
The exact opposite is true, both as- 
serted, and they cited facts and fig- 
ures to prove it. 

Mr. Hone stated that 48% of total 
products of Phillips Petroleum Co., 
manufactured in Oklahoma, are sup- 
plied to state markets and the re- 
maining 57% of LP-Gas_ products 
are shipped in tank cars to dealers 
throughout the United States. 

“We are taking care of all our 
contract dealers. We see that their 
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needs are supplied first before dis- 
posing of any surplus,” he said. 

All Oklahoma dealers were asked 
during last August to make their 
contracts for supply of LP-Gas on 
an annual basis and those who did 
are being supplied according to those 
contracts, the Phillips representative 
declared. In fact, he said, in cases of 
emergency his firm has supplied more 
than contract amounts to its dealers 
in Oklahoma who showed that some 
of their customers were in danger 
of suffering hardships during cold 
weather. 

The statements were requested by 
legislative council members in con- 
nection with complaints that LP-Gas 
has been going to Texas and other 
states from Oklahoma manufacturers 
while Oklahoma dealers were short 
on the products. 

Both speakers reported definite in- 
creases in LP-Gas manufacturing ca- 
pacity in the state. The Phillips rep- 
resentative stated that more than 
500,000 gallons more of the product 
were manufactured in Oklahoma dur- 
ing the past year than during the 
year previous. Mr. Bradley, of War- 
ren, stated that a number of old re- 
fineries are converting part of their 
equipment to the manufacture of li- 
quefied petroleum gases, stimulated 
by better prices for the product and 
increased demand. 

Failure of the supply thus far to 
catch up with the demand is princi- 
pally due to rapid growth of demand 
for LP-Gas since the war and diffi- 
culties in securing equipment. 

Both speakers agreed that neither 
the refiners nor the dealers can con- 
struct and maintain sufficient storage 
capacity on their premises to meet 
the demands of winter consumption. 
Solution of this problem lies entirely 
in the hands of consumers who must 
supply sufficient storage capacity on 
their own premises if they expect to 
meet their winter requirements. 
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Salesman, go ’way from my door!” 


The news is out! —WELBILT IS OPENING 
THE BIGGEST CONSUMER ADVERTISING 
CAMPAIGN IN ITS ENTIRE HISTORY. 

Believe us, you've never seen real high-powered 
selling until you've seen a magazine advertising 
salesman go after a fresh account. So we've 
had to beat a hasty retreat every evening to 


*We’re only 
kidding, fellows, 


save ourselves from being buried under a you’re always 
deluge of advertising reps. welcome at 
We can't use EVERY magazine we've been W elbilt. 


shown, but we HAVE selected a group which 
we know will hit your customers hard and often. 
During the coming few months, you'll find 
Welbilt featured in leading magazines having 
a total circulation of 21,000,000, including the 
top magazines in the home decoration and 
women's service fields. 

Here's just one more reason why our dealers 
say: The tighter money gets, the easier it gets 
to sell a Welbilt. 


WELBILT STOVE CO. INC. 
Maspeth, L. I., N. Y. 


ure WeLDITt Ramges see seine oeuverco NOW! 
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NEW PRODUCTS 





Vapor Return Valve 


Kerotest Manufacturing Co., 2525 
Liberty Ave., Pittsburgh 22, Pa. 

Description: This new valve is 
equipped with safety sections which 
limit and localize accidental damage 
to easily replaceable parts. A double 
seal between the upper and lower 
parts of the valve body, which guards 
against damage from freezing in ex- 
posed locations, together with an ex- 
cess flow check which guards against 
the escape of large quantities of gas 
or liquid in the event of hose break- 
age, are featured. 

The valve, of either single or double 
body construction, is listed with the 
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Underwriter’s Laboratories and ful- 
fills the requirements of the National 
Board of Fire Underwriters. 

A 4-page bulletin, No. 47-LP, con- 
tains detailed information about this 
new valve and other LP-Gas valves 
made by Kerotest and may be ob- 
tained by writing to the company. 


Truck Hose Reel 


Ace Hose Reel Co., Ltd., 5435 Al- 
hambra Ave., Los Angeles, Calif. 

Model: 2800-Friction Drive. 

Application: For LP-Gas delivery 
trucks used for dispensing butane or 
propane to customer storage tanks. 

Description: This reel is operated 
by a pulley that comes in contact with 
rim of reel by operating lever at side 
of reel. Pulley is driven by power 
take-off from motor by means of 
sprocket and chain. 

This model takes less space than 
other types and is less expensive. In- 
stallation is simple and there is very 
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little maintenance. Operator has posi- 
tive control at all times and may stop 
or start reel on an instant notice. 

The reel will handle 100 ft of 1-in. 
hose with ease. Longer lengths can be 
used if necessary. Fifty feet of hose 
can be wound on reel in about one 
minute. 








Built-In Griddle Range 


Geo. D. 
Ill. 

Application: Used for grilling meats, 
griddle cakes, etc., and for keeping 
foods warm and heating plates before 
serving. 

Description: This highly polished 
cast aluminum built-in griddle has 
been introduced on many Roper mod- 
els. It is easy to clean, quick to heat 
up and to respond to flame tempera- 
ture. Designed with venting around 
edges for maximum efficiency, the 
griddle is light and easy to remove 
with convenient handle. An observa- 
tion hole in front allows easy check 
on flame. 

On the 38-in. and 40-in. ranges, 
the griddle is 10 in. x 15 in. The 
cooking capacity of the “Town and 
Country” model griddle is approxi- 
mately one-third greater. 

The porcelain enamel grease tray, 
holding at least two cups of grease, 
has a direct connection to the griddle 
by means of a drain hole. 


Roper Corp., Rockford, 
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Hand Torch 


Goss Gas, Inc., 5209 Baum Blvd., 
Pittsburgh 24, Pa. 

Model: 300 T. 

Application: For use by plumbers, 
electricians, garage mechanics, radio 
and electric shops, painters, dentists, 
factories, etc., where maintenance is 
the prime interest. 

Description: The cylinder, 11% in. 
long, 2% in. in diameter, and weigh- 
ing approximately 3 pounds, holds 
about 6 ounces of LP-Gas at a pres- 
sure, of 150 lb. at 70°F. It will gen- 
erate 8112 Btu’s of gas. 

The torch is equipped with a pres- 
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FLOOR FURNACE 


OVERALL DEPTH 26” GRILL SIZE 20” x 30” 


So SHORT that installations can be made without pan or pit in homes 
where foundations are too low for standard size units. Operates at full 
50,000 BTU heat capacity. Let your Heating Appliance Dealer show you 
the AMAZING JOHN ZINK “SHORTY” FLOOR FURNACE. It's easily in- 
stalled in new or older homes. 


CONVERSION BURNERS and UNIT HEATERS 


Write for Literature 


JOHN ZINK COMPANY 


4401 South Peoria, Tulsa 1, Oklahoma 


New York Salt Lake City Los Angeles Houston 
California Representative, S. G. Higginbotham 
403 W. Eighth St. ... Los Angeles 
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sure relief valve which is set to re- 
lease any excess pressure which might 
arise, and a neddle valve which as- 
sures accurate adjustment. The new 
type valve makes possible approxi- 
mately 6 to 7 hours of burning time 
with a moderate flame, it is said. 

According to the manufacturer the 
tip of the torch, after tests, has been 
found practical for most plumbing 
and electrical applications where fu- 
sion of metals is the problem. 





Suspended Heater 


John Zink Co., 
Tulsa 1, Okla. 

Application: Domestic heater re- 
quiring small space to install. 

Description: High outlet velocity 
and greater diffusion of heated air for 
this suspended space heater are 
claimed. An adjustable louver defiec- 
tor ring on the face of the heater is 
featured. The design is such that 
warm air from the ceiling is forced 
to lower levels in a room. 

The unit is 20 in. in diameter by 
48 in. long, and is available in two 
sizes: 100,000 and 125,000 Btu. AGA 
approved, the heater burns LP-Gas, 
natural, mixed or manufactured, and 
is finished in toast tan color with 
crinkle finish. 


4401 So. Peoria, 
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Vapor Pump 


Corken’s Inc., LP-Gas Equipment 
Department, 206 E. Grand Ave., Ok- 
lahoma City 2, Okla. 

Model: No. 90. 


Application: To be used for the 
transfer of vapor and liquid and for 
the recovery of condensable vapors 
which may be in a tank car or a trans- 
port, and further to operate in con- 
junction with a Corken liquid pump to 
aid in speeding the unloading of liquid 
from a tank car or transport. 

Description: This is a verticle, sin- 
gle cylinder, single acting, packed rod 
pump, constructed to operate at 275 
Ibs., total operating pressure, having 
a volumetric displacement of 7% cu. 
ft. per minute at 750 RPM and 9 cu. ft. 
per minute at 900 RPM. It is avail- 
able with electric motor drive through 
V-belts, or gasoline engine drive 
through V-belts, or as a combina- 
tion liquid-vapor unit where it is 
driven through V-belts from a double 
clutch arrangement, connecting the 
motor to the liquid pump, and permit- 
ting use of either the liquid pump or 
the vapor pump together or independ- 
ently. It is furnished in 3-HP or 5-HP 
sizes. 

This vapor pump is supplied with 
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an inlet liquid trap and necessary pip- 
ing with valves ready to connect to 
consumer system. Valving is unique 
inasmuch as there are only two valves 
used, both of them linked together so 
that when the handles are in the “‘up” 
position the compressor is recovering 
vapor and when in the “down” posi- 
tion it is transferring liquid by vapor 
differential. 

The compressor end being separated 
from the crank case, full inlet pres- 
sure is taken advantage of and lubri- 
cation is from a separate lubricator 
mounted on the inlet line. Lubrication 
of the crank case is by conventional 
splash type, which can never be di- 
luted by the product being pumped. 

The 1-in. piston rod traveling in a 
straight line is easily packed. The 
original test unit, after hundreds of 
hours of service, and still operating, 
indicate its ruggedness. 

The entire vapor pump was de- 
signed solely for the purpose of lique- 
fied petroleum gas transfer but already 
has been found useful in the transfer 
of anhydrous ammonia. 

The machine was designed by Garth 
P. Kennedy, chief engineer, and E. D. 
Heim, chief service man, of Corken’s, 
and facilities for field testing and ex- 
perimenting were provided by the 
Western Oklahoma Butane Co., owned 
by Ward Morrison and Glenn Moore, 
Geary, Okla., and by the Truitt Bu- 
tane Co., owned by Bryan Truitt, Car- 
negie, Okla. 


Water Heaters 

Pittsburg Water Heater Corp., 
Pittsburgh, Pa. 

Model: Continuous Flow. 

Application: Applicable for domes- 
tice purposes, apartments and business 
establishments, and in restaurants as 
a booster unit between storage tank 
or building supply and rinse outlet. 
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Description: The main burners oper- 
ate only as the water is drawn, en- 
bodying one of the main features of 
the older instantaneous model. Both 
the main heating coils and preheater 
coils, as well as the inner jacket are 
made of copper. The preheating coils 
raise the temperature of the incoming 
water. 

Completely automatic in operation, 
the Continuous Flow heater has a 
baked enamel outer jacket with a re- 
cessed pedestal base. Three separate 
openings in front make all controls 
easily accessible. Water control-gas 
valves, regulating valve controlling 
water flow, thermostat, and safety 
pilot are standard equipment. The 
heater comes in three sizes, with 
capacities of approximately 4, 6, and 
9 gallons per minute. 
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Conversion Burner 


Mid-Continent Metal Products Co., 
1960 Clybourn Ave., Chicago 14. 
Model: 1-8 LP Lo-Blast. 
Application: This LP-Gas “Lo- 
Blast” model meets two specific prob- 
lems involving economical and safe 
use of heavier-than-air gas. Correct 
combustion is assured by the utiliza- 
tion of a small, motor-driven, slow- 
speed fan that furnishes primary as 
well as secondary air directly to the 
point where it is to be used into the 
flame itself. This is supplied in the 
correct amount in the windbox at all 
times the burner is in operation. 
As a safety device, the new Min- 
neapolis-Honeywell R177 “protectore- 
lay” has been incorporated in the 
“Lo-Blast” burner. It is an instan- 
taneous, electronic pilot safety device 
which cuts off all gas including the 
pilot gas every time the burner shuts 
off. In the event that the pilot fails 
to light properly for any reason, or 
if for any reason the burner is not 
in a safe operating condition, the en- 
tire burner will shut down and will 
not operate unless a manual reset 
buiten on the relay is depressed. 
Description: The “Lo-Blast” burner, 
complete with all operating parts in- 
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stalled outside the heating unit, is 
available in single units with capaci- 
ties from 100,000 Btu per hour to 
5,000,000 Btu per hour. Larger sized 
units are built to specifications. It is 
equipped with standard controls, vis- 
ible outside pilot lighting, and is of 
all cast iron construction. 


Cylinder Cabinets 


B & M Metals Products Corp., 75-77 
No. Willow St., Montclair, N. J. 


Model: H-30-WA. 

Application: For use on dual-cylin- 
der installations. 

Description: These aluminum LP- 
Gas cabinets, which, according to the 
manufacturer, are produced in size 
and strength equivalent to steel cab- 
inets at a cost which is but slightly 
higher than painted steel, are of weld- 
ed construction with joints  full- 
strength spot welded by a newly de- 
veloped method which in no way dam- 
ages the surface. 

Cabinets are for dual installations 
only and are 15% in. high by 15% in. 








deep. One model is 22 in: long, to 
cover the boss on each cylinder, with 
1-in. clearance on either side and 2-in. 
between. A second model is 30 in. 
long, to reach to the curved outer 
edge of each cylinder with a 2-in. 
clearance between. Handle holds cabi- 
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net in open position, and “locks” it 
closed. 

The aluminum cabinet tops have a 
strength equal to 20-gauge steel, it 
is said, and backs to 18-gauge steel, 
and will completely cover any auto- 
matic dual regulator, requiring no 
painting or maintenance after they 
are installed. 








Pressure Switch 


The Thermix 
Conn. 

Model: Series H-700. 

Application: This is a new line of 
pressure switches for control of auto- 
matic gas, oil or coal fired steam 
boilers. Also available for use on air 
and refrigeration compressors and 
pumps. 

Description: Pressure range on the 
H-701 is from 1 to 10 lbs., with a dif- 
ferential of from 1 to 5 lbs. Switches 
are also available up to 300 lbs. pres- 
sure range and differentials of from 
1 to 80 lbs., with Micro-Switch con- 
tact arrangements of normally off and 
normally on. The H-700 will handle 
any liquid or gas not injurious to 
brass. 


Corp., Greenwich, 
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Control is set by fingertip adjust- 
ments from outside the cover and ac- 
curately calibrated scales for range 
and differentials are easily read 
through a window in the cover. Ac- 
cording to the manufacturer, the 
H-700 series will maintain accuracy 
after having been in operation for 
hundreds of thousands of cycles. 

(The Thermix Corp. is national dis- 
tributor for the Aerotec Co.) 


John T. Gregory, Prominent 
Arkansas Gas Man, Dies 


The Arkansas LP-Gas industry lost 
one of its prominent members in the 
death of John T. Gregory, 46, at his 
home in Little Rock early on the 
morning of Jan. 23. Mr. Gregory was 
president of the National Butane Gas 
Co., of Memphis, an organization 
which had its origin in Little Rock 
12 years ago. 

Mr. Gregory was a pioneer and a 
keen student of developments in the 
LP-Gas industry and was also promi- 
nent in religious and realty circles of 
Little Rock. He was a graduate of the 
University of North Carolina and the 
Harvard School of business adminis- 
tration, and a former member of the 
staff of the Federal Reserve Bank of 
North Carolina. 

He moved to Little Rock in 1934 
from his former home at Salisbury, 
N. C., and opened extensive business 
and farming interests in Pulaski 
county. At the time of his death he 
was serving his second year as secre- 
tary of the vestry of Christ Episcopal 
church and was a member of the So- 
ciety of Cincinnati. 

Mr. Gregory attended and took an 
active part in the mid-winter meet- 
ing of the Arkansas Butane Dealers 
Association in Little Rock on Jan. 
11. He also took an active part in 
drafting 1947 legislation governing 
LP-Gas operations in Arkansas. 
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WESTERN GAS EQUIPMENT CO. 
202 N. Garfield Blvd., P.O. Box A, Monterey Park, California 
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Butane-Fueled Engines Power 


Electric Generating Plants 


VEN one of the largest electrical 

power transmission lines in the 
world—the 287,000-volt line run- 
ning from Boulder Dam on the 
Colorado river in Nevada to south- 
ern California users—is controlled 
by butane-fueled engines. They are 
Kohler electricity generating 
plants, which provide life for the 
Los Angeles Department of Water 
and Power’s switching station at 





By BOB SMITH 


Silver Lake, Calif. It has proved 
more economical to use electricity 
supplied by Kohler plants than to 
draw it off the power lines. 

The Los Angeles Bureau is a big 
user of butane-driven engines. Koh- 
ler plants, made in Kohler, Wis., 
provide light and electric energy 


Silver Lake, Calif., switching station on Boulder Dam-Los Angeles 287,000 volt trans- 
mission lines. 
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Manifold side of engine driven generator showing reguistor, governor and intake. 


for construction camps, portable 
electric equipment, and a host of 
other jobs. But the Silver Lake in- 
stallation is the best testimonial 
to the dependable and economical 
use of butane for internal combus- 
tion engines. The four 5-kw Kohler 
plants have been turning out juice 
for the station since 1933. They 
were supplied by Generator Equip- 
ment Co., Kohler distributors for 
southern California. 

Under a maze of transmission 
towers, oil circuit breakers, trans- 
formers, and lightning protection 
towers, the plants are located in an 
especially built vault. Cooling air 
for the radiators is provided by a 
system which draws air from the 
outside, cools it with water spray, 
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and then distributes it to the radi- 
ators by ducts and hoods. Even 
with this cooling operation, the 
temperature in the vault is some- 
times as high as 130°. The Silver 
Lake station is less than 50 miles 
from Death Valley, where peak 
temperatures range from 120 
to 140° in the shade. 

Pressure regulators used on the 
Kohlers at Silver Lake are made 
by the Ensign Carburetor Co. The 
plants are fueled by low pressure 
lines; a regulator is used at the 
storage tank to bring the pressure 
down. Although operated under 
adverse temperature conditions, the 
plants have supplied all the power 
to operate circuit breakers, relays, 
carrier current telephone systems, 
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house lights, air conditioning equip- 
ment, and even an electric water 
cooler for 15 years. 

Two 5-kw. plants provide charg- 
ing current for the bank of 250- 
volt batteries which operate all 
switch gear. These run 24 hours 
a day. One plant outside of the 
vault is maintained for emergency 
use or replacement whenever it is 
necessary to inspect the plants or 
to replace the brushes. The other 
two 5-kw. plants provide 125-volt 
direct current for station lights, 
the telephone, and other plant uses. 

The plants are bolted to raised 
concrete foundations which form a 
part of the floor. Exhaust pipes 
leading up from each plant to the 
outside are encased in asbestos and 
painted with aluminum paint. On 


one wall is located the automatic 
switches, fuse boxes, meters, and 
plugs for connecting the various 
plants to the circuit. The entire 
room and everything in it is kept 
spotlessly clean. 

Safety features incorporated into 
the Silver Lake installation have 
been used elsewhere. The Genera- 
tor Equipment Co., 5551 West 
Washington Blvd., Los Angeles, 
has set up a number of butane- 
fueled, Kohler-generated lighting 
systems throughout southern Cali- 
fornia. One of the most prominent 
is on Newcombe ranch, located off 
the Angelus Crest highway near 
Mount Wilson, Calif. Mel Jougen- 
heimer, of Generator Equipment, 
is in charge of the firm’s new in- 
stallations and follows certain safe 
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I—EASY STARTING—equal to gasoline 

2—FUEL ECONOMY—first LP-Gas car- 
buretion to compare favorably with 
gasoline mileage. 

3-POWER—as good, or better in most 
cases, than gasoline. 


11188 Long Beach Blvd. 





Three Important Reasons Why! 


ONTROLLED 
OMBUSTION 
ARBURETION 


Is Replacing Other Makes Of LP-Gas Carburetion 


CENTURY GAS EQUIPMENT COMPANY 





For proof—ask the truck owners and 
drivers who have turned to CENTURY 
3C—the only carburetor which POSI- 
TIVELY controls fuel mixtures at all 
throttle openings. 


Lynwood, California 
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[ANOTHER LPG Loan BUILDER! 


‘Bui 7 e 
vel forlow cost pumping 


Water pumping, oil weli drilling, generating electri¢ 


power and-heavy duty trucking all are good LPG loud 
builders. Butane-Propane (LPG) is the finest motor fuel for 
these services if properly carburetted for good combustion. 

For dependable engine performance day in and day 
out—for low cost operation and maintenance—Ensign car- 
buretion is recognized in the field as the best equipment 
available. Ensign users benefit everyday from the experi- 
ence we have gained in over 36 years of carburetor 
building. 

All leading makes of gas engines are easily equipped 
with Ensign Butane-Propane vaporizers, regulators and 
carburetors. Write us for complete information. 


.& 

















ENS/GHN carsurttor comPANY 


7010 S. ALAMEDA STREET @ P.O. BOX 229 © HUNTINGTON PARK, CALIF. 
Branch Factory: 2330 West 58th St., Chicago 36; Illinois 
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DIX 


LP-Gas Carburetion 
Units Give Complete 
Satisfaction On All 


CHRYSLER PRODUCTS 


On all engines in Chrysler products 
automatic transmission is 


connected with the carburetor—the 


—where 


DIX unit works perfectly. This is true 
because the DIX carburetor does not 
disturb gasoline equipment in any way. 
This feature—as well as other outstand- 


ing advantages of DIX LP-Gas units— 
are worth investigating. 


Dix Manufacturing Co. 


3447 E. Pico Blvd., Los Angeles, Calif. 








FOR BETTER 
CONVERSIONS 





Make every conversion a better in- 
stallation by using an Ellis Manifold 
designed especially for LP-Gas. Your 
customers will find they get more 


power and mileage ... ard you will 
get more customers. 
Ellis ‘‘Bu-Power” Manifolds have been 
tested and proven by hundreds of suc- 
cessful installations. 


ELLIS MANIFOLD CO. 


1708 S. Soto St. Los Angeles 23, Calif. 
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practices on every new job. They 
are: 

1. To provide good cross-venti- 
lation near the floor of fire-proof 
pump houses. 

2. The generators are set on 
concrete or metal bases about 10 
in. off the floor. 

3. When a _ new installation or 
repairs are completed, the lines 
are completely purged of dirt and 
air. 

4. A solnoid is placed in the 
line to shut off the flow of gas in 
event the engine should stop. 

5. A silencer instead of an un- 
derground muffler is used for the 
exhaust. It is a heavy, cast-iron 
muffler vented to the outside of 
the building. 

6. Between the engine and the 


Bank of Kohler LP-Gas operated engine 
generators, 
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line entering the building from 
the storage tank, a “Tight-flex,” 
middle-shielded, bellow-type  flex- 
ible tubing is used. 

7. Although the Generator 
Equipment Co. does not make tank 
installations, they make sure the 
storage is at least 50 ft. from the 
building if over 500 gals. 

8. A regulator is installed at the 
tank. All the line between the stor- 
age tank and the installation should 
be the same size. 

9. A shut-off valve is applied 
to the line inside the building. 


Provide for Line Test 

10. A 34-in. tee with 14-in. take- 
off for testing gauges is put into 
the line. It allows servicemen to 
check the line for leaks and for 
vapor volume without disconnect- 
ing it, alleviating the necessity for 
repurging after repairs. 

11. The pressure in most systems 
is usually 8 to 10 ounces at the 
regulator. When a Century Gas 
Equipment Co. lock-off is used, an- 
other regulator is usually applied 
to the piping to reduce the pressure 
to about 4 ounces. 

At the present time, the Gen- 
erator Equipment Co. is putting 
both Ensign and Century regula- 
tors on its Kohler electric plants. 
Mr. Jugenheimer emphasizes the 
necessity for carefully purging 
lines before putting the systems 
into operation. Dirt particles are 
most likely to foul up regulator, 
causing unnecessary shutdowns. 

Properly installed, Kohler elec- 
tric plants are the answer to pro- 
viding electricity for farm homes. 
LP-Gas is the most inexpensive 
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fuel for powering the engines, es- 
pecially for consumers who are 
already doing the space heating, 
refrigeration, cooking, and water 
heating jobs with it. This is an- 
other load-balancer and summer 
load builder which should be of 
interest to every LP-Gas dealer. 


Full Production Planned 
on Dix Carburetor 


After several years of development 
work, the Dix Manufacturing Co., 
Los Angeles, is now in a position to 
go into full scale production on the 
Dix LP-Gas carburetion unit. This 
announcement has been made by Dick 
Adair, owner and operator of the 
Dix organization. 

Limited production of the unit has 
been under way for more than a year, 
Mr. Adair states, but due to a lack of 
essential parts necessary for the man- 
ufacture of the carburetion equipment, 
the company has turned out only a 
small number of units. 

Mr. Adair states that they now have 
sufficient material to cover a full 
year’s production and expect to be 
in a position to fill all orders as fast 
as they are received. 


New 600 Hp. Multi-Fuel Engine 
Made Specially for Oil Fields 


An entirely new engine, specially 
designed for heavy duty, oil field serv- 
ice has been announced by Le Roi Co., 
Milwaukee. 

The new V-12 engine with a max- 
imum power range up to 600 hp. an- 
swers the field’s demands for greater 
horsepower in a single portable unit. 
Possible applications will be found in 
heavy rotary drilling rigs, mud pump 
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A new 600 hp., 12 cylinder Le Roi engine burning butane 
or other fuel for oil field use. 


drives, pipe line pumping and genera- 
tor service. 

Of interest to petroleum producers 
is the fact that this engine incor- 
porates many new features designed 
for continuous service. The V-12 cyl- 
inder engine has a 7% in. bore and 
7 in. stroke, with displacement of 
3467.7 cubic inches. The weight is 
13,500 lbs. The engine design, under 
development for over four years, in- 
cludes overhead valves, individual cyl- 
inder heads, removable cylinder 
sleeves, one-piece crankcase, hydraulic 
valve operating mechanism, water- 
cooled manifolds, modern cam-ground 
pistons with full-floating pins and full 
pressure lubrication. The fuel system 
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is adaptable to natural 
butane and gasoline. 

The company plans to exhibit this 
engine in its various applications at 
the forthcoming oil show at Tulsa, 
Okla., next May. 


gas, liquid 


Edgar A. Smith, Texas Dealer, 
Killed in Auto Accident 


While preparing to attach a butane 
loaded trailer to a truck, Edgar A. 
Smith, 57, of Wichita Falls, Texas, 
was killed on Dec. 21. He was crushed 
beneath the truck which was driven 
by his son, Edgar A. Smith, Jr. 

Mr. Smith was a butane dealer. 
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© The New Yorker Magazine, Inc. 


‘|, but you ought to see the Rheem 


‘Design For Better Business 


Do profit figures attract you? 

Then let us introduce you to some 
tested merchandising ideas. We know 
a couple of humdingers. 

We’ve a complete plan. Sales_aids 

F il ~\ 


HOME COMFORT APPLIANCES 


1 plants in U.S.A. Also Brisbane, Melbourne, 
Sydney, Rio de Janeiro and Singapore. 








Water Heaters 
Soft Water Appliances 
Heating Appliances 
Cooling Appliances 
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free or at cost. Better not let this oppor- 
tunity pass you by. Sign the coupon now. 


RHEEM MANUFACTURING COMPANY 
Dept. BP-3 
570 Lexington Ave., New York 22, N. Y. 


' 

' 

' 

' 

' 

} 

' 

: What do you mean, profit figures? Let me in on 
' the Rheem “Design For Better Business.” 
' 

' 

' 

' 

' 

' 

. 

' 





Name a 
(Please Print 


Address —— 


City State_ — 
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New lowa Falls Bulk 
Plant Reaches Completion 


Organized to serve propane consu- 
mers for a 50-mile radius, a modern 
gas bottling plant has been completed 
in Iowa Falls, Iowa, by Neal H. Petty 
and his General Gas Corp. Four alu- 
minum-covered steel buildings and the 
large bulk storage are located on the 
Rock Island railroad right-of-way and 
adjoin the city’s busiest industrial 
thoroughfare. 

Mr. Petty, who has had 18 years 
experience as an oil and gas jobber, 
secured the assistance of the engi- 
neers of the Philgas division of Phil- 
lips Petroleum Co. in the layout and 
design of the installation. General 
Gas Corp. will supply Iowa Fails 
consumers with retail and wholesale 
propane service in both bulk and 
cylinders as well as making appliance 
sales. Mr. Petty’s wife, Edna, is sec- 
retary-treasurer of the company. 





NEAL H. PETTY 


The plant is made up of one 30,- 
000-gal. bulk storage tank, a 12 x 14 
ft. pump house with compressor and 
rotary type pump for liquid transfer, 
a 20 x 40 ft. bottling house equipped 
with dial scales, and a 40 x 80 ft. 
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a 


il 
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Bottles stored in warehouse of General Gas Corp. 
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The “Concentrator” burner ... with 
its swirling, double-action flame... 
offers faster cooking speeds, mini- 
mizes heat waste, and provides better 
control over a gas cooking flame 
than has formerly been possible. It 
achieves its flexibility and great ther- 
mal efficiency through an entirely 
new principle. 


In the “Concentrator” burner, the 
ports are on the inside of the burner 
ring. They are cut on an angle, so that 
the heat travels inward and swirls 
around beneath the utensil in a cir- 
cular, wiping motion. Finally, the 
heat travels outward toward the edge 
of the utensil. This triple-direction 
...inward, around and outward... 
concentrates most of the heat beneath 
the utensil, wastes virtually none up 
the sides. 


The “Concentrator” burner is truly a 
great advancement in L. P. gas ranges. 
And it is found only on Norge. 
Norge Division, Borg-Warner Cor- 
poration, Detroit 26, Michigan. 


A BORG-WARNER INDUSTRY 


Refrigerators © Electric Ranges © Water Coolers + Washers 
Electric Water Heaters « Home Heaters Gas Ranges » Home Freezers 
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2 One-piece cooking top and bac 
3 One-piece, tank-type oven an 
OA ten lnat Gallet: : 



















MODEL BN-357 
Manufactured for bottled, artificial or natural gas 


FEATURES 


1 “Concentrator” burners 
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Part of display room and office. 


storage warehouse. Two new trucks 
and a specially built trailer for han- 
dling 500 and 1000-gal. tanks con- 
stitute Mr. Petty’s transportation. 
To house offices and provide dis- 
play space for appliances, a 12x 24 
ft. building finished on the interior 
with knotty pine has been construct- 


Geavterys 
. REET Hh 
smuarens 6) 


ed. All buildings are of fire-proof 
steel and aluminum construction. 

Mr. Petty is a member of the city 
council, is president of the Iowa Falls 
Hardware & Appliance Co. and con- 
tinues an interest in the Iowa Falls 
Oil Co. with which he has been asso- 
ciated for a number of years. 





Bulk plant, trucks, and office building of General Gas Corp., 
Iowa Falls, Iowa 
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THERE’S ALWAYS PLENTY 
OF HOT WATER WITH A 


| 
U. S. HEATER! 


MFO GY UNITED STATES HEATER CO 
COMPTON, CAL, USA MEG US PAT. OFF, 


















Make sure your customers have the satisfaction of being “next” imme- 
diately with an adequately sized United States Water Heater. Quality 
material combined with skilled workmanship assures long and satisfactory 
service. Heavy gauge steel tanks are welded electrically into “one piece” 
units, and are heavily “corrosion proofed” with fused zinc. A snugly fitting 
blanket of Fiberglas insulation between tank and outer casing stores 
the heated water High velocity economical burner with steel venturi 
tube efficiently recovers the stored heat. Positive control of water tem- 
perature by means of snap-action thermostats which are adjustable to 
varying household needs keeps operating costs low. Safety pilot controls 
of proven durability and operating efficiency keep the heater safe. 


ORDER FROM YOUR WHOLESALER 
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—_ apeheegmnnd rules and regulations for 
the handling of liquefied petroleum 
gas in Oklahoma were reviewed on 
Jan. 21 at a meeting called by State 
Fire Marshal M. G. Young, Oklahoma 
LP-Gas administrator, in the House 
of Representatives hall in Oklahoma 
City. 





DEVELOPMENTS TO DATE 


The legislative committee of the Okla- 
homa Liquefied Gas Association appeared 
before the committee on labor, commerce 
and industry of the Oklahoma Legislative 
Council, Feb. 17 at Oklahoma City, and 
requested several amendments to the pres- 
ent laws governing the industry. They are: 

Legislation which will give the force and 
effect of law to rules and regulations pro- 
mulgated by the Oklahoma State Fire 
Marshal through the LP-Gas division of 
his office, governing the design, installa- 
tion and construction of containers and 
equipment pertinent to the handling and 
use of liquefied petroleum gas. 

A law regulating the quality of liquefied 
petroleum gas to insure uniform standards 
of quality of butane and propane fur- 
nished by the manufacturers, 

A statute requiring manufacturers of 
tanks to pay into the state fire marshal’s 
office, the installation fees on all ship- 
ments of tanks to dealers in Oklahoma and 
collect these sums from dealers to whom 
they sell the tanks. 

A law to make it illegal for any store, 
firm, or individual to sell LP-Gas appli- 
ances without having a license to sell and 
install such appliances. 

A law making it illegal to sell or install 
“home made” or non-code tanks. 

After hearing statements from Dewey 
Wood, Ardmore, chairman, and other mem- 
bers of the association legislative commit- 
tee, John Jarman, chairman of the legisla- 
tive council committee, requested that the 
industry draft a proposed law incorporat- 
ing the provisions which it would like to 
have enacted by the legislature and present 
it to the council committee so that it 
would have something definite to work on 
when it comes to make its recommenda- 
tions to the whole council. 





Oklahomans Working for Better Rules 
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The revisions had been made during 
recent meetings of the new liquefied 
petroleum gas board with the state 
fire marshal. The amended and added 
sections were taken up in the Jan. 21 
meeting which was attended by rep- 
resentatives of the industry from all 
over Oklahoma. Most of the changes 
were made to comply with revised 
Pamphlet 58 and to carry out pro- 
visions of Senate Bill 208, passed by 
the 1947 Oklahoma legislature. 


“Home-Made” Tanks Is Issue 


The question was raised at the 
meeting as to the authority of the 
state fire marshal to enforce the 
rules and regulations, in view of the 
claim that they were not published 
in full in a newspaper of general cir- 
culation. Another question which 
arose was whether or not a recent 
ruling of the attorney general of 
Oklahoma, which held that the state 
fire marshal had no authority to en- 
force his recent order that dealers 
could not fill mon-code or “home 
made” tanks with LP-Gas, could be 
interpreted to limit his authority to 
enforce the general rules and regula- 
tions. 

The attorney general’s opinion did 
not refer to the general rules and 
regulations and is not interpreted in 
the state fire marshal’s office to af- 
fect their validity. 

The Oklahoma LP-Gas Association, 
at a meeting following the general 
hearing on the revised rules and reg- 
ulations, appointed a legislative com- 
mittee to consider the whole scope 
of the enforcibility of the rules and 
regulations and to suggest amend- 
ments to the present LP-Gas statutes 
which will give the force and effect 
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of law to the regulations, if they do 
not now have such force. 

After formulating a program, the 
legislative committee will appear be- 
fore the Oklahoma legislative coun- 
cil and propose some amendments to 
present laws which will put teeth 
into present LP-Gas_ statutes and 
regulations. This committee is com- 
posed of Dewey Wood, Ardmore, 
chairman; B. C. Truitt, Carnegie; 
Francis Borelli, Okarche; W. H. Clev- 
erton, Stillwater; Claude Berry, Tah- 
lequah, and R. L. Epple, Tecumseh. 
The next Oklahoma legislature meets 
in 1949. 

Those who attended the meeting 
dec‘'ded that in the meantime the 
LP-Gas industry in Oklahoma will 
cooperate with the state fire marshal 
in enforcing the revised rules and 
regulations and provisions of the law 
wherever a question of non-compli- 
ance may arise. 

Among new regulations added to 
the old rules adopted in 1946 and 
which still are in force subject to the 
revisions, was one which requires all 
containers utilizing a slip tube gauge 
to have a strapping table, setting out 
volume in gallons, U. S. Standard for 
each 44-inch of depth of liquid in 
tank. 

To the rule which requires large 
containers to be installed in accord- 
ance with specific approval obtained 
from the state fire marshal, is a re- 
quirement covered as follows: “In 
case of bulk storage in heavily popu- 
lated or congested areas, the state 
fire marshal shall determine restric- 
tions of individual tank capacity, to- 
tal storage and distance to line of 
adjoining property which may be 
built on.” 

Another provision also requires 
areas occupied by bulk storage con- 
tainers to be enclosed by a suitable 
fence provided with a locked entrance 
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to prevent tampering by unauthorized 
persons. The area surrounding the 
container shall be kept cleared of all 
ignitable material within a 25-foot 
radius. 

A revised rule requires that safety 
relief valves on ASME U-69, ICC 
containers shall be set to start to dis- 
charge at 125% as approved by 
the Bureau of Explosives. The 100% 
minimum in the old rules is elimi- 
nated. In discussion of this provision 
it was brought out that the installa- 
tion of 80 lbs. pressure containers is 
no longer permitted in Oklahoma. 


Where to Fill Cylinders 


Under the head of “Transfer of 
Liquids,” a regulation requires that 
portable liquefied petroleum gas con- 
tainers shall be filled only at a place 
specifically designed and permanently 
constructed for the purpose and ap- 
proved by the state fire marshal. 

Under the head of “Liquid Level 
Gauging Device” a revised rule reads: 
“Each container, except containers 
filled by weight, shall be equipped 
with a liquid level gauging device of 
approved design; for example, a ro- 
tary gauge, slip tube, automatic out- 
age tube, magnetic or fixed tube de- 
vice. In addition all containers filled 
by weight shall be equipped with a 
fixed tube device.” 

It is required that all aboveground 
bulk storage containers in addition to 
a heat-reflecting coat, shall have 
painted thereon, in letters not less 
than eight inches in height, appro- 
priate language indicating the con- 
tents and/or the character of the con- 
tents of the container. A heat-reflect- 
ing finish also is required on trucks 
and trailers and in addition the name 
of the owner or firm operating such 
equipment, and of the character of 
its contents, shall be carried on the 
truck or trailer in light-reflecting let- 
ters. 
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| THE TRADE 





Mission Appliance Corp., Los An- 
geles, recently received a_ singular 
honor when A. H. Sutton, president, 
was elected presi- 
dent of the Pacific 
Coast Gas Asso- 
ciation. 

This association 
is a regional divi- 
sion of the Amer- 
ican Gas Associa- 
tion for the states 
of California, 
Oregon, Wash- 
ington, Nevada 
and Arizona. 

In his election 
by the associa- 
tion, the unusual honor was bestowed 
on Mr. Sutton of being the first from 
a manufacturing firm to be chosen for 
the position of president. Some 1100 
industrial firms and individual mem- 
bers belong to the West Coast organ- 
ization. This is the oldest association 
of its kind in the U. S., having func- 
tioned for 55 years. Membership is 
made up of individuals representing 
gas utilities, manufacturers of gas 
appliances, and makers of gas appli- 
ance accessories. 

The association is devoted to con- 
sistent improvement of standards of 
manufacture in the gas appliance field; 
and members exchange information 
on various sales techniques, engineer- 
ing standards, and cooperate in ad- 
vertising and public information, Sec- 
tional meetings of the association cov- 
ering various phases of gas appli- 
ance manufacture, engineering, sales, 
ete., are being held regularly. 





A. H. SUTTON 
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R. J. Canniff, advertising and sales 
promotion manager of Servel, Inc., 
Evansville, Ind., has announced that 
Miss Clara Ridder, director of home 
economics for the company, is taking 
a leave of absence, effective imme- 
diately, to enter graduate school at 
Cornell University for the spring 
term. ‘ 

In the interim period Miss Martha 
Carnes will supervise the activities of 
this department at Servel, assisted by 
Miss Dorothy Peters. 


Anchor Petroleum Co., of Tulsa, in 
continuing its expansion program, has 
opened branch offices in Casper, Wyo., 
and at Los Angeles in order to render 
greater service to customers, both in 
the Rocky Mountain region and the 
Pacific Coast area. 

P. E. Gray is in charge of the Cas- 
per offices. The company installed two 
30,000-gallon storage tanks at Cas- 
per to facilitate tank-car loading. 

The Los Angeles office, under di- 





P. E. GRAY 


0. L. ELY 
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rection of O. L. Ely, manager of the 
West Coast division, is located at 505 
Chester Williams Bldg. It will serve 
primarily to increase facilities in han- 
dling expanded operations in butane 
and propane fields. Mr. Ely, former 
manager in charge of order and dis- 
tribution for Anchor, has been with 
the company since 1921. 

The Anchor Oil Co., of Houston, 
affiliate of Anchor Petroleum, recently 
moved into its new offices, located on 
the 21st floor of the new City Na- 
tional Bank building. Anchor Oil, ex- 
port affiliate of Anchor Petroleum, 
has grown rapidly since its organiza- 
tion in 1946 and has acquired the en- 
tire 21st floor of the new office build- 
ing. The firm handles world-wide dis- 
tribution of all petroleum products, 
including liquefied petroleum gases. 

E. S. Carley of Anchor has been 
advanced to the position of manager 
in charge of order and distribution, 
replacing Mr. Ely. 

Leo J. Wilmeth, Jr., will serve as 
Mr. Carley’s assistant. Mr. Carley is 
in charge of distribution and allot- 
ments of butane and propane. 


A 


Roper officials inspect- 
ing the wedding gift 
to Princess Elizabeth, 
before shipment to 


Like every other bride, Princess 
Elizabeth writes her “thank you” let- 
ters for wedding gifts and signs them 
personally. The following charming, 
homey letter—thanking a group of 
clubwomen for a gas range wedding 
gift—reads as follows: 

“Dear Mrs. McKay, I think it most 
kind of the Altrusa Club: of New 
York to have sent me such an emi- 
nently acceptaole and practical Wed- 
ding Present as the Gas Stove which 
has now arrived in this Country. It 
will be installed in my house in Lon- 
don and will be of real service to 
Lieutenant Mountbatten and myself. 
I shall like all who subscribed to send 
me this delightful present to know 
how much pleasure it has given me 
and how touched I am by the affec- 
tion and goodwill which it represents. 
Yours sincerely, (Sgd.) Elizabeth.” 

The gas range is a Roper “Town 
and Country” model with eight top 
burners and large cake griddle, two 
ovens, two broilers, crisping drawer 
and toasting compartments. 

The gas range was donated by the 
Geo. D. Roper Corp., of Rockford, IIL, 
and the American Gas Association to 





Great Britain. (Left 
to right) Stanley H. 





Hobson, president; E. 





Carl Sorby, vice pres- 
ident; Norman C, 
Kreuter, sales mgr. 
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the New York Chapter of the Inter- 
national Association of Altrusa Clubs 
for presentation to the Princess in 
tribute to the women of England. 
Mrs. M. Victor McKay is president 
of the club. 


“To keep pace with the rapid ad- 
vancement of all phases of the LP- 
Gas industry, The Bastian - Blessing 
Co., Chicago, 
manufacturer of 
control equip- 
ment, has taken 
another step for- 
ward in that par- 
ticular division,” 
says Ellsworth L. 
Mills, vice presi- 
dent of the com- 
pany. 

For the pur- 
pose of providing 
this industry 
with the best and 
most up-to-date 
equipment possible, Bastian-Blessing 
has greatly expanded its “Rego” re- 
search department, so that field con- 
tact work may be correlated more 
closely with the functions and efforts 
of the company’s production, engi- 
neering, and sales departments. 

“Robert E. Poethig will head up 
this expanded department,” announces 
Mr. Mills. “He brings to this impor- 
tant position a background of experi- 
ence shared by few men in the entire 
industry.” 

Prior to joining Bastian-Blessing, 
Mr. Poethig headed the sales and en- 
gineering departments of a manufac- 
turer of industrial control equipment. 
Nine years of experience with Rego 
as field engineer and sales manager, 
combined with his close contact with 
the industry itself, have given him 





ROBT. E, POETHIG 


outstanding knowledge and under- | 


standing of the LP-Gas business. 
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Officials of the Tappan Stove Co. 
have announced the transfer of three 
ment of the subsidiary Murray Manu- 
facturing Co. plant in Murray, Ky., 
from Mansfield, Ohio. 

Promoted and transferred to Mur- 
ray were: Verne O. Kyle, personnel 
director, who becomes assistant gen- 
eral manager of the Murray plant; 
Arlo H. Sprunger, supervisor in the 
engineering department to chief pro- 
duction engineer, and John S. Popcock, 
assistant to purchasing agent. 

General manager of the Murray 
plant is R. M. Lamb, formerly Tap- 
pan plant superintendent in Mans- 
field. 

Other promotions, all at Mansfield, 
were: Richard E. Creveling, to person- 
nel manager; Gilbert Oswalt, to em- 
ployment - anager; Jay E. McKinley, 
to safety director; Edward G. Knoll, 
to assistant purchasing agent, and 
Franklyn L. Lay, to manager of the 
rate and pay roll department. 


Frank J. Nu- 
gent, who since 
March, 1944, has 
been general man- 
ager of appliance 
sales for Rheem 
Manufacturing 
Co., has accepted 
the position of 
sales promotion 
manager of Bry- 
ant Heater Co., 
Cleveland. The 
announcement is 
made by J. N. Crawford, vice presi- 
dent in charge of sales of Bryant 
Heater. 

Mr. Nugent, who joined Bryant 
Jan. 1, is a recognized authority in 
the heating and water heating field. 
He is first vice president of the Gas 
Appliance Manufacturers Association 
and chairman of the water heater sec- 





FRANK J. NUGENT 
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|: Its vital news for everyone who owns a home! 
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YOU can use the coupon below to get the com- 
plete story of Permaglas Water Heaters... and all 
the facts on the unusual profit opportunity they 

* offer in today’s market. Think what it means to 
handle a water heater with a tank of glass-fused- 
to-steel... the tank that CANNOT rust or corrode 
under ANY water condition! 








YOUR PROSPECTS continue to discover the great Beller y 

“Permaglas” story in the popular national maga- Onles 

zines that all home-owners read and study. : vu 
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GLEAMING BEAUTY 


with rugged strength 
in every detail of design 








Your cafe customers will take pride in the 
sparkling beauty of these new ECONOMY 
DeLuxe Ranges—they'll appreciate the long- 
lasting durabiltiy in every detail of con- 
struction. ECONOMY Ranges are custom 
built, with choice of burner and griddle 
arrangements. ECONOMY advantages giv- 
ing your customers extra value include: 


Cast-iron top grates and welded 
angle-iron bracing throughout. 


finish on oven doors and trim. 


\ 
\ Easy -to-clean nickel steel stainless 
\ Heat-proof door springs never require 
adjustment. 
\ Ceramic reflectors on grill burners 
for fast broiling. 
FREE—Be prepared to supply your customers 
with these handsome new ECONOMY Ranges. 
Send NOW for catalog 98-M showing ECONOMY 
Deluxe Cafe Ranges and Griddle Ranges de- 
signed and engineered specifically for LP gas. 


COMSTOCK-CASTLE STOVE CO. 


QUINCY, ILLINOIS 


CONOMY 


Pe a CAFE RANGES 





| tion of that organization. He is also 
| vice chairman of the electric water 





heater section of the National Elec- 
trical Manufacturers Association. 


Mr. J. F. Ray, director of sales for 
General Controls Co., Glendale, Calif., 
announces the appointment of E. B. 
Maire as sales 
manager of the 
following Mid- 
western, South- 
ern and Eastern 
branch offices: 
Boston, Philadel- 
phia, Pittsburgh, 
Birmingham, New 
York, Detroit, 
Cleveland, Chi- 





cago. 
As sales man- 
ager, Mr. Maire 


will assist and 
coordinate the 
efforts of the above branch offices in 
the contact with original equipment 
manufacturers, wholesalers, and utili- 
ties in the sale of automatic tempera- 
ture, pressure and flow controls. 

Mr. Maire has had many years ex- 
perience in the automatic control in- 
dustry and was formerly regional 
sales manager for General Controls. 


ED. MAIRE 


Butler Manufacturing Co., of Kan- 
sas City, Mo., fabricator of steel and 
other metal products, has purchased 
a factory building at Richmond, Calif., 
in order to better serve its customers 
in the Pacific Coast states. The prop- 
erty, in the San Francisco Bay area, 
was purchased from the Santa Fe 
Land Improvement Co. The Kansas 


| City company leased, with purchase 


options, the 12% acre site on which 


| the building stands. 


| 
| 
| 
| 
| 


The main factory building is one- 
story, 400 by 4138 feet, and is 70 feet 
high. With annexed buildings, there 
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Bryant water heaters are approved by 

BRYANT HEATER COMPANY, CLEVELAND, O. the American Gas Association for LP 
One of the Dresser Industries , oF mixed gases. 
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a complete line of brass fittings for | 


copper tubing installations 
for gas and oil line use. 


Write for Catalog LP-1 


BRASS MFG. CO. 


148 W. 62nd St., New York 23, N. Y. 
PLaza 7-2295 
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are 179,000 sq. ft. of floor space. The 
building is of structural steel and 
steel siding. One end of the building 
is open to accommodate the five 80- 
foot craneways, each extending 100- 
feet beyond the building. 

The new Butler facility was built 
by Kaiser Industries in 1944 and is 
part of the large shipbuilding yards 
in Richmond which comprise several 
hundred acres. 

Oscar D. Nelson is president and 
general manager of the Butler com- 
pany. 

The Richmond division manager will 
be Paul M. Shoemaker, at present as- 
sistant to the Galesburg division man- 
ager. Other executives who will be 
transferred to Richmond to manage 
and direct the initial operations are: 
R. G. Burge, superintendent; Charles 
R. Crain, factory personnel manager; 
and Lloyd A. Anderson, steel build- 
ings sales manager. 

Among the many products made by 
Butler Manufacturing Co. are LP- 
Gas truck tanks and transports and 
home gas systems for farm use. 


The appoint- 
ment of Norman 
D. Rice as man- 
ager of sales, 
“Comforteer” di- 
vision, has been 
announced by 
Gordon Zuck, 
general manager 
of sales of the 
Inland Steel Con- 
tainer Co. With 
this appointment, 
the man who pio- 
neered the design and development 
of this new product, the “Comforteer” 
portable gas heater, has taken charge 
of its sales following its introduction 
to the market. 

His past duties have been the de- 





NORMAN 


RICE 
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oi t's the greatest sales force in the world! 


Mary Jones sees a Dearborn at Jim Smith's 
house. She's never seen anything like it— 
and Jim doesn't hesitate to tell her how wonderful 
it is. He probably explains why the top, sides 
and back of the Saf-T-Cabinet always stay cool 
... Shows Mary the thermostat and other 
automatic features ... brags about the amazing 






flow of floor-level, wall-to-wall heat that MANUFACTURED AND Distribute 
springs out the instant the valve is turned on... — STOVE = MONROE a i 
. ° P ‘AN ° 
points out how low his gas bills are, too. 1700 West Co 7 ComPany ms 
Datias, sag 3256 Milwaukee ay 
Mary Jones, being human, wants a Dearborn. Chicage, tilinoi, 


BRANCH OFFicEs. 
209 South Franklin Street 


That's one of the reasons why the Dearborn tee 
PO, Florida Cleveland, Ohio 
line of vented, unvented and radiant heaters 113 Courttana Avenue 
lanta, 
has rocketed to top position-in dollar 285 West aan nee 
venue 
volume of heater sales—and why Dearborn Brrr Kansas City, Missouri 
ruxell 
will mean money in the bank for you New Orleans, teuhtene Omaha, 
; 15% East Reno | Nebraska 
during 1948! Oklahoma City, Okta 


3625 South Grand Ave ae (oterade 


los Angeles, 
» Calif San Francisco, California 
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| signing of new equipment and the ar- 
|rangement of plant facilities to 
R 0 0 F i yy G | achieve most efficient production. 

Mr. Rice’s office is now located at 
THE | the Inland Steel Container Co.’s New 
Orleans branch where the “Comfor- 
teer” is produced. 











CO L. B. Smith, vice president and di- 
rector of the A. O. Smith Corp., has 


DUSTRY been appointed general manager of 
the Kankakee 
works of that 
company, accord- 





MORE THAN ing to an an- 
nouncement made 

A today by W. C. 
Wie be Heath, president. 
tition | H. F. Detrick, 
POUNDS | who has held that 


post since the 
| Kankakee works 


USED BY THE ' 
went into produc- 
PETROLE tion, has at the 


| same time contin- 
| ued to carry on L. B. SMITH 
© | his former duties 

| as president of the Smith Meter Co., 
| of Los Angeles, a wholly owned sub- 
| sidiary of the A. O. Smith Corp. 
| Now, however, the further develop- 
| ment of the Smith Meter Co. requires 
| the return and full-time energies of 
| Mr. Detrick. 


~ 





: on 
applying Rectorseal #2 to all con- 
nections, 


Order from your distributor. If he 
can’t supply you, order direct, giv- 


Cory Corp., in Chicago, manufac- 
turers of Cory glass coffee brewers 
and coffee brewing equipment and 
ing his name and address. “Fresh-’nd-Aire” electric air circula- 

: tors and humidifiers, has announced 
RECTORSEAL — Dept. ‘‘A’’ the formulation of Cory Corp. (Can- 
2215 Commerce St., : ada) Ltd., as a subsidiary firm. The 
HOUSTON 2, TEXAS Canadian organization received its 
corporation charter last December 
ECTO SEAL and is located in Toronto, Ont. 
R R J. Arthur Crouch, long time Cory 
d Trode Mark Reg U.S Pot OFF Canadian head of sales and promo- 


tion, is now president and general 
eg ’ p bo 
NUMBE wo | manager of Cory Corp.; J. W. Als- 
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dorf is president, A. N. Pritzker, 
chairman of the board, and H. G. 
Blakeslee, vice president and general 
manager, all of the parent corpora- 
tion in Chicago, will serve on the Ca- 
nadian company’s board of directors. 
The newly formed organization will 
manufacture and sell Cory glass cof- 
fee brewers and coffee brewing equip- 
ment throughout the Dominion. 


Gathering for the first time in a 
national convention, the wholesale 
distributors of Grand gas ranges met 
at the Sheraton hotel, Chicago, on 
Jan. 6. 

S. C. Bernhardt, vice president of 
the Grand Home Appliance Co., pre- 
sided. In the absence of James 
Mitchell, president of the company, 
who was recuperating from a recent 
injury, Fred G. Miller, secretary- 
treasurer of the company, welcomed 
the distributors. He announced that 


the factory is now engaged in a plant 
expansion program which will add 
50% to the productive capacity. 

Approximately 160 people attended 
the meeting. 


Available at once for use by dis- 
tributors and dealers is a new water 
heater training film prepared by the 
Rheem Manufacturing Co. 

The new slide sound film was de- 
signed primarily for use by the 
Rheem company in the training of its 
own sales personnel, according to 
R. Louis Towne, sales promotion 
manager. Since distributors and deal- 
ers face the same problems in the 
training of their salesmen, it was de- 
cided to make the film available to 
them. 

The film explores the sales possi- 
bilities in a field where nine homes 
out of ten in the United States still 
lack automatic water heating. It 





Agiustabie to your fixtures 


4 eaches water boiling point 


30°, faster 


ives a more even, intense heat 


4 nfra-red rays add to burner 


efficiency 


L ess fuel to operate (25°, less 


than ordinary burner) 












Write for free 
folder today 






CHICAGO COMBUSTION CO. 


457 W. 45th St., New York 19, N. Y. 
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DEALERS! 


Let Us Completely 
Serve Your Needs 


BULK STORAGE 
TANK TRUCKS 
TRANSPORTS 
SYSTEMS (all sizes) 
1.C.C. CYLINDERS 
APPLIANCES 
METERS 
PUMPS 
FITTINGS 
HOSE 


Anhydrous Ammonia Fit- 
tings, Tanks & Equipment 


Complete Engineering 
Service 


& 
Wire—Phone—Write 


The Edwards Co. 


124 W. First Street 
Phone 3-6694 
Tulsa 6, Oklahoma 











shows salesmen how to meet pros- 
pects and demonstrate their need for 
a constant supply of hot water. It en- 
ters into all phases of the manufac- 
ture and structure of water heaters 
and shows salesmen how to sell the 
distinctive features of Rheem auto- 
matic water heaters for gas, elec- 
tricity and oil. 

Interested distributors and dealers 
may obtain use of the film on appli- 
cation to any of the five regional 
Rheem sales offices in this country or 
by writing directly to the executive of- 
fices at 570 Lexington Ave., New 
York. 


Guy Johnson 
Jr. joined the 
J&S Carburetor 
Co., of Dallas, 
Texas, on Feb. 23 
as field engineer. 
Mr. Johnson, a 
graduate me- 
chanical engineer 
of Texas A&M 
College and a 
graduate of Har- 
vard Business 
School, has re- 
cently been connected with the heater 
sales division of Southern Aircraft 
Company at Garland, Texas. 

The many advantages in the use of 
gaseous fuel for internal combustion 
engines and increased volume of busi- 
ness has necessitated the employment 
of an engineer of Mr. Johnson’s 
qualifications. 





GUY JOHNSON, JR. 


The Harman Pump Co. has moved 
into its new plant and office building 
located at 1110 East 14 St., Los An- 
geles. The move was completed early 
in January, according to Charles M. 
Peak, owner and operator of the 
plant. 

Plans for the change were made 
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“Where Quality Tells, 
and Price Sells.” 


Write for illustrated 
FORT WAYNE, IND. price list on the 
230 W. Main St. approved L.P. Gas fittings 


Brass Fittings @ Copper Tubing 


Valves @ Tools 
for L-P Gas - Oil Burner Installations 
Refrigerators — Plumbing & Heating 





Home Office—Fort Wayne, Indiana 
Jobbers in Principal Cities Throughout U. S. 


























Gasalt” 
PROPANE # 
STORAGE 
TANKS 


...are Safety 
Engineered 





The finest materials and workmanship go into the precision 
manufacturing of BASALT Extra Quality Propane Storage Tanks. 
Full automatic welding gives a maximum uniformity that assures 
quality and permanent satisfaction. We also manufacture a com- 
plete line of domestic storage Tanks. Write for folder. 


@ Write for information and quotations concerning your bulk storage tank needs. 


BASALT STEEL PRODUCTS DIVISION 
BASALT ROCK CO., INC., Napa, California 
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TIME 
LABOR 
CASH 


‘= SAVE 


WITH M-W 
EASY ‘ROLLING 
din Vined 
TRUCKS 





Model 229 


8 FEATURE REFRIGERATOR TRUCK 


All joints arc- 
welded. 


Sweeping axle 
hangers aid 
loading, stair 
climbing, etc. 
Extra brace 
supports axle. 
Roomy, strong 
ci oe 
plate. 


12” General 
Tires with 
separate tubes. 


Roller or ball 


bearings. Padded strips 
protect refrig- 
Loops hold erator, hold it 


straps securely. secure. 









CYLINDER TRUCK 
Designed Endhaatedhe 4 


FOR 


LP. Colbaders 


10” Pneumatic 
Tires. Weighs 
only 23 Ibs. 


ORDER 


FROM YOUR 
DISTRIBUTOR 


NOW! 
MOLLENBROCK 


rik 8 - 


WASHINGTON, MISSOURI 
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early in 1947 and building the new 
plant has been going on since the 
middle of last year. The plant con- 
sists of a modern office building which 
is located adjacent to the larger met- 
al building used for the production of 
Harman pumps. 

The shop has been retooled for the 
production of the new line of Harman 
pumps which now includes LP - Gas 
pumps from % in. to 4 in. 

Models are available in these sizes 
for both truck mount and stationary 
use. A hand pump for LP-Gas is also 
available. The Harman line also in- 
cludes pumps for use with gasoline 
and other petroleum products. 

With the new production facilities 
made available, the Harman company 
will be in a position to make faster 
delivery on all pumps ordered. Mr. 
Peak states that it will be the policy 


| from now on to fill all orders for new 


parts on the day they are received. 
Complete stocks will be available for 


| all parts of the complete line. 





Although the Harman company has 


| manufactured pumps for the petro- 


leum industry for many years, it is 
only recently that they have under- 


| taken to develop a line of pumps de- 


signed exclusively for the LP - Gas 
trade. 

With the opening of the new plant, 
G. McKenzie has been appointed sales 
manager. He will be in charge of all 
sales and distribution. Plans are now 
being made for additional sales and 
promotional outlets. 


The Weatherhead Co., Cleveland, 
has opened its new Dallas, Texas, LP- 
Gas warehouse and local office, it was 
announced by T. V. Scott, sales man- 
ager, LP-Gas division of the com- 
pany. 

DerWayne Scoggins, Weatherhead’s 
Southwestern sales representative, 
will head up the activity at the ware- 
house, with the assistance of C. M. 
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WWE 


No. 7665 
Floor Stop 














le No. 9500 Stove Elbow 


TO MEET LP-GAS NEEDS 


Hays has worked closely with LP-Gas 
Engineers, to design and produce a com- 
plete line of stops and fittings for every 
installation need, for use with flared tub- 
ing. Couplings are included, no other 
fittings or adapters are necessary. 


Illustrated are No. 7665 Floor Stop, 
ideal for temporary disconnections, with 
adjustable flange, and with or without 
cap and chain, %"' or '%" tubing (o.d. 
sizes); and No. 9500 Copper to Female 
I.P. Stove Elbow, %"' or '2"’ tubing (o.d. 
sizes) x ¥%"' iron pipe. 

Send us your requirements, for com- 
plete information and specifications. 


Write for NEW LP-Gas Folder 101 


HAYS MANUFACTURING CO., ERIE, PA. 








1200 - gallon “Payload” Pro- 
pane delivery truck sold and 
equipped by us for Central 
Propane Gas Co., Yakima, 
Washington. 








COMPLETELY EQUIPPED! 





NOW we furnish a delivery truck tank 
completely equipped. Single or double 
tanks for Propane or Butane. Built under 
U68 or U69. For the best design and 
efficiency write, wire or phone us today. 


ACME EQUIPMENT CORP. 
313 SO, PEARL ST. — DALLAS 1, TEXAS 


Phone R-4089 
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NAM! 


1948 MODELS 


Cerlers 


Circulators Heaters 





A. G. A. approved for Nat'l, Mfgd, Mixed, 


and L. P. Gases. ; 
Vented Circulators—two new. styles—4 sizes’ 
each. 

New Floor Type Bathroom Heater. 

Radiant Heaters—three new styles. 

Write today for new descriptive literature. 


Crerlero 


MANUFACTURING CORPORATION 
LOUISVILLE, KENTUCKY 
174 








Scheer who has just recently joined 
the organization. 

Complete stocks of LP-Gas fittings 
for butane and propane tanks and 
cylinder operation will be available 
for immediate shipment. ICC 4B240, 
20 and 100 pound cylinders also will 
be stocked. 

In addition to LP-Gas fittings, an- 
hydrous ammonia fittings for tanks 
and bulk storage, flexible hose and 
fittings for anhydrous ammonia and 
flame cultivation service will be 
stocked. . 

Other Weatherhead products such 
as SAE type flare fittings, tees, el- 
bows and shut-off valves will be ware- 
housed to provide extra service on 
miscellaneous items frequently re- 
quired in LP-Gas specialties. 

The Dallas warehouse is located at 
1311 S. Akard St. 


The Buehler Tank & Welding 
Works, Los Angeles manufacturers, 
has prepared a series of dealer tie-in 
promotion pieces based on the many 
applications of LP-Gas. They are for 
use in educating consumers with load- 
building uses of the fuel such as 
brooding and restaurant cooking, ac- 
cording to K. E. Cooper, sales man- 
ager of the company. 

A three-color consumer folder is 
also available to Buehler distributors. 
It tells the story of LP-Gas use in 
the home and on the farm. 

On both types of merchandising 
material a space is left for the dealer 
to stamp his name and address. 


Dealers handling “Super Chef” 
deep-fat fryers may now consult any 
one of 13 dealer cooperator repre- 
sentatives of the Super Chef Manu- 
facturing Co., according to officials of 
the firm. 

Offices are now located throughout 
the U. S. in the following cities: New 
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CLIP THIS AND MAIL TODAY 


if you are not a subscriber to 


BUTANE-PROPANE NEWS 


1709 W. Eighth Street, Los Angeles 14, Calif. 


SUBSCRIPTION ORDER 


Enter my subscription to 
BUTANE - PROPANE NEWS 
to begin with the next issue 


' 1 Year $2.00 [J 3 Years $5.00 [J 
Check enclosedO Please send bill U 


NAME OCR RAO 
COMPANY = 














STREET CITY ZONE STATE 
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WAT 4 IN LGM tdi doing 
ONE THING WELL 


BUILDING VIKING ROTARY 
PUMPS FOR YOU !' 


SPSS 
. ‘ut il ear” h wy 








In times when every effort must be put forth 
to supply the unprecedented need for indus- 
trial equipment, it is with pride that the 
Viking Pump Company is able to devote its 
entire energies to building one product... 
Viking Rotary Pumps. 


The present output is greater than ever be- 
fore. Employment is at an all-time high. 


More new machines are being used to build 
geod, reliable Viking pumps than at any 
time in the company’s history. 


We look forward to constantly improving our 
shipping schedules. Ask for 
latest delivery information 
and catalog 2300B today. 
















York, Boston, Columbus, Philadel- 
phia, Washington, D. C., Chicago, 
Minneapolis, Denver, Los Angeles, 
Atlanta, St. Louis, and Houston. 
The plan is arranged to provide 
Super Chef owners and operators 
with assistance in obtaining top effi- 
ciency in their frying operations. 


The  appoint- 
ment of Paul W. 
Heasley as comp- 
troller of Estate 
Heatrola Divi- 
sion, Noma Elec- 
tric Corp., Hamil- 
ton, Ohio, has 
been announced 
by John A. Seu- 
bert, vice presi- 
dent and general 
manager. 

Mr. Heasley 





PAUL W. HEASLEY 
was previously vice president 


and 
treasurer of Graham Paige Motors 
corp., of Willow Run, Mich. In this 
position, he also acted as vice presi- 
dent and treasurer of Frazer Farm 
Equipment Corp., a subsidiary. 


Two colorfully illustrated dealer lit- 
erature pieces have recently been re- 
leased by the American Stove Co., 
Cleveland, manufacturers of “Magic 
Chef” ranges. The complete line of 
ranges is shown with many new fea- 
tures brought out in detail in the 
catalog and sales pointer booklet. 


Following extensive reorganization 
of sales policies and plans for 1948, 
the Renown Stove Co., of Owosso, 
Mich., has announced several key ap- 
pointments. 

Homer L. Scott, of Geneva, N. Y., 
has been promoted to the post of dis- 
trict manager, in charge of all sales 
and dealer relations in New England, 
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GAS EQUIPMENT SUPPLY CO. 


127 ELLIS ST. N. E. ATLANTA, GA. 











It pays to see 


Liquified Gas Equipment Corp. * Vinge, 
tar 


for EVERYTHING in Delivery 


and Storage Equipment Mndastri stem, 
... Tops in Service and Value! Sys 
Mecessory tems 
fog and ¢ omen, 
counsel on any problem l k 


...basedoniong, . 
wide experience 














Enjoy the SECURITY 
of COMPLETE 


INSURANCE 


PROTECTION 





Comprehensive 
PUBLIC LIABILITY Insurance 
MOTOR VEHICLE and 
WORKMEN’S COMPENSATION 
Coverage 


Insurance covering all hazards for 
which the operator, distributor or 
dealer may be liable or assume under 
contract. Have your insurance agent 
write for free application blank, cov- 
ering all questions to be answered in 
connection with the coverage you de- 
sire, or request it direct. No obligation. 


LIQUEFIED PETROLEUM GAS 


INSURANCE UNDERWRITERS 


AGENCY 


Louis &, Collar, MANAGER 


OFFICE: 510 Insurance Exchange Bldg.; 
Kansas City 6, Mo., Phone, Victor 3563 
HOME: 1913 Tauvromee Ave., Kansas City 2, Kan. 
Phone, DRexel 3331 





178 





New York, Pennsylvania and New 
Jersey. 

The Western division, composed of 
Wisconsin, Minnesota, North Dakota, 
South Dakota, Iowa, Nebraska and 
northern Illinois (excluding Chicago), 
will be in charge of C. L. Job of 
Sioux City, Iowa, as district manager. 

The state of Michigan, including 
Detroit and Wayne county, will be 
handled by W. C. Schneider, of Owos- 
so, territory manager. 

Three new members of the Renown 
sales force are William J. Hatch, of 
Springfield, Mass., Eastern repre- 
sentative, who will assist Mr. Scott; 
Duane T. Kritchman, of LaCrosse, 
Wis., Western representative who will 
assist Mr. Job, and Philip Murnane, 
of Chicago, Renown representative in 
that city. 

All Renown sales activities are di- 
rected by M. J. Turck, sales manager. 


G. A. Burns, 
manager of the 
Butler Manufac- 
turing Co.’s Oil 
Equipment Divi- 
sion, was named 
assistant gen- 
eral sales man- 
ager at the com- 
pany’s annual 
board of directors 
meeting in Janu- 
ary. Mr. Burns is 
also a vice presi- 
dent of the firm. 

Mr. Burns started with the Butler 
company at its Minneapolis office as 
a cost clerk in 1913. He became man- 
ager of the oil equipment and special 
products division in 1942. 





G. A. BURNS 


A new booklet, entitled “Why I 
Prefer Gas,’ has been prepared by 
the Geo. D. Roper, Corp., Rockford, 
Ill. 

One of the informative features in- 
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Producers of high quality 
Liquefied Petroleum Gases Since 1931 
Wholesale Only 


THE CARTER OIL Company 
| TULSA, Oo K L A H O M A 


Check ulh us cas 


STORAGE vesseis 


( Pressure Vessels 
Industrial Systems 




















ASME, API-ASME CODES OF 
MANUFACTURE 


NATIONAL BOARD INSPECTION 
We Solicit Your 
Special Problems 
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“KEEP ‘EM FRYING’ 
Use PITCO 


REG. U.S. PAT. OFFICE 


SAVE FAT... GAS 
SPACE 


Deep-Fat Frying 
at Its Best 


* Customers can serve a wider 
variety of fried foods. 


* Left-overs or by-products 
quickly converted into daily 
specials. 


* Increase in customer business 
means increase in the gas 


load. 


* Actual saving in fat alone 
more than pays total cost of 
gas required to operate 
them. 





J.C. PITMAN & SONS 
SALES CORP. 


711-719 Broad St. 
West Lynn, Mass. 
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cluded in this promotion piece is a 
chart of cost comparison between gas 
and electric cooking. Gas does the 
cooking job more economically on the 
whole menu! 


E. Paul Guth 
has joined The 
Bastian - Bless- 
ing Co., Chicago, 
as sales engineer 
for Rego, an- 
nounces Ells- 
worth L. Mills, 
vice president of 
the company. 

A graduate of 
Tri-State Col- 
lege, Angola, In- 
diana, in me- 
chanical engineering, Mr. Guth has 
been employed for the past three 
years in the engineering and sales of 
LP Gas equipment. 

Mr. Guth will represent Rego in 
Kansas, Missouri, and Tennessee, and 
will work directly with Milt La Due, 
one of Bastian-Blessing’s district 
sales managers. 





E. PAUL GUTH 


The J. B. Beaird Co., Ine. an- 
nounces the appointment of John L. 
Tullis as sales manager. 

The Beaird company, manufactur- 
ers of dehydrators, has headquarters 
in Shreveport, La. 


Lewis Bowen Named Manager 
For Arkansas Distributor 


B. T. Harris, president of Harris 
Distributors, Inc., Little Rock, Ark., 
announces that Lewis F. Bowen, of 
Perry county and a veteran of World 
War II, has been made manager of 
the company. Mr. Bowen assumed his 
new duties in January. 

Mr. Bowen has been identified with 
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Superior Builds Them As Big As This.... 





....and BIGGER! 


Call or write us for information on transport tanks, large or small. We will apply 
our skilled engineering experience to your desires. 


Superior Tank & Construction Co.. 


6155 So. Eastern Ave. AN 4157 Los Angeles, California 
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isfor U-customers-various sizes! 

‘3 gr _ndicators -Minus the jumps— 
F- is for Pigtails , Fuse Plygs ang pumps 
M- is for Multi valves - above or below— 

E -is for Excellence- AGckney, you Know. 
N - is for Nothing — short of the Best! 
“TT is dos Torche: and Tanks and the rest. 
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WILLIAMS Vented WALL 


WARMOLATOR 


SIMPLE TO 
INSTALL 


NO PIT 
REQUIRED 


AVAILABLE 
IN DUAL OR 
SINGLE UNIT 


designed for 4’’ STUD WALLS 


Ideal for apartments and small 
homes, Williams Wall Warmolators 
can be quickly installed in a stand- 
ard 4-inch stud wall... require no 
pit. They are also suited to cement 
block or slab construction, and 
second-story installations. Warmo- 
lators are vented... all products of 
combustion are carried off through 
4-inch oval flue. Cast iron burners 
correctly designed for natural, man- 
ufactured, or liquified petroleum 
gas, give years of trouble-free serv- 
ice. These units are AGA approved 
and eligible for FHA loans. Any 
type of thermostatic control may be 
installed with the Warmolator. 


Send for Literature. 


WILLIAMS RADIATOR COMPANY 


Sponsors of better heating since 1916 
1821 FLOWER ST. » GLENDALE 1, CALIF. 
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the LP-Gas industry ever since the 
organization of the Arkansas Butane 
Dealers Association 10 years ago. He 
resigned from the Southern Gas & 
Equipment Co., of Tulsa, to accept his 


| new position. 


Shell Oil Co. Puts LP-Gas 
In Fuel Oil Department 


The sale of liquefied petroleum gas 
produced by the Shell Oil Co., Ince., on 
the Pacific Coast is now being han- 
dled by the fuel oil department. 

This recent change takes the dis- 


| tribution of Shell LP-Gas out of the 


technical products department and 


| places it in the same division with all 


other Shell fuels. It was this desire 
to place all fuels under one head that 
brought about the change, according 
to the announcement from Shell offi- 


cials in San Francisco. 





The present head of the fuel oil 
division is C. B. MacGlashan. A. C. 
Maynard and W. M. Menge are still in 
charge of LP-Gas sales and distribu- 
tion. These men have been active in 
this operation for many years. 


Research in Gas Pilot Burner 
For Protection from Dust 


The results of the American Gas 
Association’s research in design meth- 
ods of preventing closure of gas pilot 
burner primary air openings by dust 
and lint have been published in re- 
search bulletin No. 46. The investiga- 
tion reveals that in order for protect- 
ive devices for burners to be effective, 
they must be carefully designed and 
tested. 

The bulletin is available at the 
offices of the AGA Testing Labora- 
tories, 1032 East 62nd street, Cleve- 
land 14, 
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ASK FOR—INSIST ON—STANDARDIZE WITH 





BRASS FITTINGS and ACCESSORIES 


THE RECOMMENDED FITTING FOR L-P GAS 
OIL INSTALLATIONS © PLUMBING © REFRIGERATION 


Write for illustrated price list 


SCHAAF BROS.., INC. 


OSBORN, OHIO 


Jobbers in principal cities 








SAFE-DEPENDABLE 
ECONOMICAL-SERVICE 


THE RIGHT L.P.G. TANK 











FOR EVERY OCCASION 
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STORAGE TANKS, TRANSPORT TANKS, TRUCK TANKS 
or any other type of L.P.G. Equipment, DELTA has it or 
can build it . . . FINEST quality materials, skilled master 
craftsmen, and precision designed equipment assure 
DELTA customers of the finest in L.P. Gas equipment. 
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DELTA TANK MANUFACTURING £o.!nc. 


P_O. Box 1469, Batorr Kko1uge ee e P.O. Box 1091, Macon : > : 
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Liquefied Petroleum Gas 


Cities Service Oil Co. 


A DEPENDABLE SOURCE 
UNIFORM PRODUCTS 
A CAPABLE SUPPLIER 
TWENTY YEARS’ EXPERIENCE 


IN LP GAS ALSO 
CITIES SERVICE 


MEANS 
GOOD SERVICE 


CITIES SERVICE 
OIL CO. 
(Del.) 


BARTLESVILLE, OKLA. 
CHICAGO, ILL- 
Other Sales Offices 
Cleveland Kansas City 
St. Paul Toronto 








Insurance Basic Rate Increase 


Of 3% Approved for California 


According to a letter recently 
mailed out to the LP-Gas industry by 
W. B. Melone, of Charles, Ryan & 
Rivers, Inc., Los Angeles insurance 
brokers, the California Insurance 
Commissioner approved at a Dec. 15, © 
1947, meeting a proposal submitted 
by the California Inspection and Rat- 
ing Bureau to increase the basic rates 
by 3% of benefits payable under the 
Workmen’s Compensation Law. The 
effective date is Jan. 1, 1948, as re- 
spects all new, renewal and outstand- 
ing policies of all insurance compa-. 
nies. 

The various companies are prepar- 
ing endorsements for attaching to all 
such policies and these will be mailed 
out as soon as possible. 


Phil Magruder Named Vice 
President by General Petroleum | 


Election of Clarence S. Beesemyer 
and Philip S. Magruder, Los Angeles, 
as executive vice presidents of Gen- 
eral Petroleum Corp. has been an- 
nounced. Mr. Beesemyer is the former 
president of the A. F. Gilmore Co., 
which was taken over by General in 
1935. 

Mr. Magruder joined General in | 
1925 as a tester and advanced through — 
various positions until his election as | 
a director in 1945 and, the following ~ 
year, a vice president. 


May Install New Bulk Plant 
in Jacksonville, Fla. 


The Linde Air Products Co. has ap- © 
plied for a permit to install an 18, | 
000-gal. propane 
Jacksonville, Fla., to be used indus- ~ 
trially. The firm plans to use “Pyro- — 
fax” gas. 
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